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MESSAGE  FROM  THE  MINISTER  OF 
ECONOMIC  DEVELOPMENT  AND  TOURISM 


In  1994,  Alberta  surpassed  all  other  provinces  in  terms  of  economic  growth.  Alberta’s  gross 
domestic  product  increased  by  a rate  of  5.7  per  cent,  substantially  higher  than  the  national 
average  of  4.2  per  cent.  Moreover,  the  outlook  for  1995  is  highly  favorable,  pointing  out  the 
strengths  of  the  ‘Alberta  Advantage’.  Investors  should  be  encouraged  by  this  good  news  and 
continue  to  choose  Alberta  as  their  preferred  business  location  in  North  America. 

In  this  issue  of  the  Investment  Matching  Service  of  Alberta,  we  have  focused  on 
organizations  that  are  significant  players  in  Western  Canada  in  their  own  industries.  For 
example,  with  $100  million  in  annual  revenues,  CIC  Canola  Industries  (Canada)  Ltd.  is  a 
significant  company  in  Western  Canada’s  canola  industry.  Similarly,  the  Canadian  Western 
Bank  is  an  important  player  in  the  western  Canadian  financial  community;  it  is  the  only 
Schedule  I bank  in  Canada  headquartered  west  of  Toronto.  CIC  Canola  and  the  Canadian 
Western  Bank  are  profiled  in  the  Strategic  Alliances  section  of  this  Catalogue. 

Since  1974,  the  Alberta  Food  Processors  Association  (AFPA)  has  been  the  primary 
association  for  local  food  processors.  AFPA  now  has  over  150  members  and  its  promotional 
activities  are  well  known  throughout  the  province.  The  other  organization  profiled  in  the  Alberta 
Infrastructure  section  is  the  Tire  Recycling  Management  Board.  Comprised  of  representatives 
of  industry,  environmental  groups,  and  local  governments,  this  unique  board  was  established  to 
implement  a tire  recycling  program  for  the  province. 

As  well,  many  of  companies  described  in  the  Strategic  Alliance  Opportunities  and 
Investment  Opportunities  sections  are  or  have  the  potential  to  become  significant  forces  in  their 
own  fields.  The  individuals  behind  all  of  these  companies  are  committed  to  making  their 
businesses  successful. 

I encourage  you  to  take  the  time  to  read  through  the  opportunities  and  the  feature  articles.  I am 
certain  that  you  will  be  impressed  by  the  level  of  innovation  and  dynamism  of  these  companies. 


Murray  Smith 
Minister  of 

Economic  Development  and  Tourism 
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NVESTMENT  MATCHING  SERVICE  OF  ALBERTA 


CATALOGUE 


The  purpose  of  the  Investment  Matohing 
Service  of  Alberta  (IMSA)  is  to  identify,  devel- 
op and  market  Alberta  business  opportunities 
to  a global  network  of  investors.  Opportunities 
include  direct  equity  investments,  mergers 
and  acquisitions,  joint  ventures  and  other 
forms  of  strategic  alliances.  Business  of  all 
sizes  — from  start  ups  to  billion  dollar  corpo- 
rations— and  investors  are  registered  in  the 
computer  matching  program  to  provide  a 
systematic  flow  of  opportunities. 

For  investors  interested  in  an  opportunity, 
IMSA  maintains  a current  executive  summary 
and  business  plan  on  every  venture  listed  in 
this  Catalogue,  as  well  as  other  ventures  not 
included  in  every  issue  of  a Catalogue.  An 
executive  summary  is  sent  to  an  investor 
expressing  an  interest  in  a specific  venture. 
A business  plan  is  available  to  interested 
parties  at  the  discretion  of  the  entrepreneur. 

For  companies  interested  in  opportunities 
profiled  in  the  strategic  alliance  section, 
IMSA  can  refer  you  to  the  appropriate  indi- 
vidual. A directory, called  Strategic  Alliance 
Opportunities  in  Alberta,  contains  dozens  of 
profiles  of  companies  in  Alberta.  This  directo- 
ry is  available  upon  request. 


Direct  Inquiries  to: 


Investment  Matching  Service  of  Alberta 

Alberta  Economic  Development  & Tourism 

4th  Floor,  Commerce  Place 

10155-  102  Street 

Edmonton,  Alberta 

Canada  T5J  4L6 

Telephone;  (403)  422-6236 
Telefax:  (403)422-9127 

OR 

Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development  & Tourism 
Room  500 
999  - 8 Street  S.W. 

Calgary,  Alberta 
Canada  T2R  1 J5 

Telephone:  (403)297-8916 

Telefax:  (403)297-6168 


If  you  are  interested  in  registering,  either  as 
an  investor  or  as  a company  seeking  invest- 
ment capital  or  a strategic  alliance  partner, 
please  complete  the  form  at  the  back  of  this 
publication. 


The  projects  listed  in  this  IMSA  Catalogue  may  be  eligible  for  consideration  for 
approval  under  the  Alberta  and  Canadian  Guidelines  of  the  Entrepreneurial  Immigration 
component  of  the  Business  Immigration  Program. 
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ALBERTA  ECONOMIC  INDICATORS 


THE  CANADIAN  PICTURE 


According  to  the  Royal  Bank’s  econoscope, 
real  Gross  Domestic  Product  for  Canada 
grew  at  a seasonally  adjusted  rate  of  5.9  per 
cent  in  the  fourth  quarter  of  1994;  third  quar- 
ter growth  was  revised  upwards  to  5.6  per 
cent  from  4.7  per  cent.  The  growth  rate  for 
the  Canadian  economy  has  now  exceeded  5 
per  cent  for  three  consecutive  quarters  — 
the  best  performance  since  1987/88.  For  all 
of  1994,  Canada’s  real  rate  of  economic 
growth  was  4.5  per  cent,  the  highest  of  all 
OECD  countries. 

Economic  growth  continues  to  be  led  by 
merchandise  exports  and  this  quarter,  the 
exports  are  more  broadly  based  than  before. 
Merchandise  exports  increased  by  36  per 
cent,  resulting  in  another  reoord  merchan- 
dise trade  surplus  for  the  country.  A lower 
Canadian  dollar  vis-a-vis  that  of  its  main  trad- 
ing partner,  the  United  States,  was  a key  fac- 
tor in  this  dramatic  surge  in  exports. 

Obviously,  the  fastest  growing  industries  in 
1994  were  all  highly  export-oriented.  The  top 
ten  sectors  were: 

• eleotronic  and  electrical 

• fabricated  metals 

• machinery 

• transportation  equipment 

• plastics 

• insurance 

• non-metallic  minerals 

• textiles 

• construction 

• beverages 

With  more  broadly  based  growth,  the  econo- 
my carries  strong  momentum  going  into  1995. 
Indeed,  the  merchandise  trade  balance  for 
January  1995  reached  another  record  high, 
while  retail  sales  for  the  month  were  up  0.8 
per  cent  (or  7 per  cent  on  an  annual  basis). 


THE  ALBERTA  PICTURE 


Alberta  has  had  the  fastest  growing  economy 
in  Canada  over  the  past  five  years.  Due  to 
the  upswing  in  the  energy  sector,  steady 
growth  in  business  investments  and  exports 
and  a rebound  in  consumer  confidence, 
Alberta’s  GDP  grew  by  4.5%  in  1994  and  is 
expected  to  grow  by  2.7%  in  1995.  Economic 
growth  is  forecast  to  average  about  3.1%  per 
year  for  1996  to  1998.  Exports,  consumer 
spending  and  investments  are  expected  to 
be  the  main  sources  of  economio  growth. 


Real  Economic  Growth 
1990-1994  Average  Annual  Growth  in  GDP 
4 1 


AB  BC  ON  QC  CAN 


The  strong  performance  of  the  Alberta  econ- 
omy has  generated  higher  than  forecasted 
revenues  which  have  resulted  in  a budget 
surplus  for  1994/95.  The  Alberta  government 
is  committed  to  reducing  spending  so  as  to 
achieve  balanced  budgets  without  reliance 
on  windfall  revenues.  Towards  this  end, 
spending  cuts  are  planned  for  fiscal  1995/96, 
with  this  being  the  final  year  of  deficit  bud- 
gets. A Balanced  Budget  and  Debt 
Retirement  Act  will  be  tabled  in  the 
Legislature  which  will  see  the  provincial  bud- 
get balanced  every  year  after  1995/96  and  a 
debt  elimination  plan  which  would  see  the 
provincial  net  debt  retired  in  25  years. 

The  Fraser  Institute  gave  Alberta  the  best  finan- 
cial performance  rating  among  Canadian 
provinces  and  34  U.S.  states.  Only  Alberta 
received  an  “A”  rating  for  its  fiscal  performance. 
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INVESTMENT  IN  ALBERTA 


MANUFACTURING  SHIPMENTS 


The  backbone  of  the  Aiberta  economy  has 
been  the  agriculture  and  energy  sectors.  In 
recent  years,  Aiberta  has  made  significant 
strides  toward  economio  diversification 
through  developments  in  the  many  indus- 
tries, such  as  forestry  and  food  and  bever- 
age prooessing.  In  1994,  total  real  business 
investment  grew  by  5%.  Real  oil  and  gas 
investment  rose  by  22%.  Other  business 
investment,  led  by  the  construction  sector  is 
forecast  to  inorease  by  4.5%  in  1995. 

Alberta  Real  Business  Investment 
(millions  of  1986  dollars) 


soil  & Gas  DOther 


For  deoades,  Alberta  has  led  all  provinces  in 
investment  per  capita. 

Investment  Per  Capita 
1990-1994  Average  Business  Investment 
(dollars) 
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AB  BC  ON  QC  CAN 


The  value  of  Alberta’s  manufacturing  ship- 
ments increased  by  23.8  per  cent  in 
December  1994,  compared  to  a year  earlier. 
For  the  entire  year,  the  gains  were  registered 
across  the  board,  bringing  the  overall 
increase  in  total  value  to  18.2  per  cent,  the 
fastest  pace  of  growth  in  the  country. 


Changes  in  Manufacturing  Shipments 
1993  - 1994  — Based  on  Value 
(percent  change) 


AB  BC  ON  QC  CAN 


LABOUR  FORCE 


The  number  of  employed  people  in  Alberta 
inereased  by  58,000  from  January  1995  in 
comparison  to  January  1994.  Over  this  same 
period,  the  unadjusted  unemployment  rate 
deereased  from  10.1  per  eent  to  8.4  per  cent. 

Alberta’s  unemployment  rate  has  stayed  well 
below  the  national  average  for  the  last  few 
years.  This  was  certainly  the  case  in  January 
1995  when  the  national  rate  was  10.6  (see 
chart  below). 


Unemployment  Rate 
Unadjusted  Rate,  January  1995 
(percent) 
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ALBERTA  INFRASTRUCTURE 


ALBERTA  FOOD  PROCESSORS  ASSOCIATION 


Alberta’s  food  and  beverage  processing 
industry  is  the  province’s  largest  manufactur- 
ing sector,  generating  billions  of  dollars  in  the 
local  economy.  Its  products  are  known  world- 
wide for  their  high  quality  and  value.  The 
Alberta  Food  Processors  Association  (AFPA) 
has  greatly  contributed  to  this  success. 

The  AFPA  was  established  in  1974  as  a non- 
profit organization.  Today,  AFPA’s  role  is  to 
help  its  members  capitalize  on  growth  oppor- 
tunities in  Alberta  and  beyond,  through 
umbrella  promotional  programs  to  increase 
consumer  awareness  for  both  retail  and 
foodservice  and  by  providing  programs  to 
help  companies  become  stronger  interna- 
tional competitors  through  market  informa- 
tion, education  and  networking. 

The  idea  for  AFPA  originated  in  1973  at 
Edmonton’s  Klondike  Days  where  Alberta 
products  were  displayed  promoting  “A  Taste 
of  Alberta”.  Today,  there  are  over  150  mem- 
bers involved  in  food  and  beverage  produc- 
tion and  processing  and  over  70  associate 
members,  including  retail  and  food  service 
buyers,  brokers,  and  allied  services.  AFPA 
members  range  from  recent  start  ups  to 
large  corporations. 

The  Association  has  experienced  continued 
growth  and  strives  to  find  new  and  better 
ways  to  promote  Alberta  food  and  beverage 
products.  With  the  support  from  industry  and 
assistance  of  the  Alberta  Department  of 
Agriculture,  AFPA,  over  the  years,  has  devel- 
oped a multitude  of  successful  marketing 
and  promotional  strategies  designed  to  cre- 
ate consumer  retail  and  food  services  aware- 
ness of  Alberta-made  food  and  beverage 
products.  The  “Alberta  Made”  program  has 
created  a strong  position  for  Alberta  food 
and  beverage  products  within  the  province. 

Currently,  the  AFPA  is  refining  a business 
plan  with  the  goal  of  administrative  self-suffi- 
ciency that  will  carry  it  into  the  21st  century. 


The  AFPA  and  its  activities  reflect  the  needs 
and  philosophy  of  its  members.  For  example, 
the  AFPA  continues  to  look  for  opportunities 
for  its  members  beyond  Alberta  — the 
Association  has  developed  an  effective 
export  marketing  program.  It  has  also  estab- 
lished a strategic  alliance  with  Food 
Beverage  Canada  (FBC)  the  export  coordi- 
nation arm  for  western  Canadian  provincial 
food  processors’  associations.  AFPA  mem- 
bers are  able  to  take  advantage  of  FBC  pro- 
grams to  access  foreign  markets. 

Benefits  to  AFPA  members  include  the  fol- 
lowing domestic  programs  and  services; 

• A.C.  Neilson  Market  Information 

• Alberta  Made  logo  affiliation 

• Co-operative  Funding  Assistance  - for 
selected  promotions  and  advertising 

• In-store  Demonstrations  Program  - one 
of  the  most  effective  programs  for  prod- 
uct market  introduction  in  retail  markets 

• Promotional  Campaigns,  such  as  Make 
the  Cut  and  FEASTival  of  Fine  Chefs 

• Retail  Shelf  Strips  - enhanced  product 
identification  on  retail  store  shelves 

AFPA’s  international  trade  programs  and  ser- 
vices include: 

• export  readiness  assistance 

• an  international  mentoring  program 

• an  international  trade  advisory/extension 
program 

• seminars  on  international  exporting 

• an  electronic  bulletin  board  system  with 
international  trade  opportunities  and 
upcoming  events. 

For  further  information  on  the  programs  and 
services  offered  by  the  Alberta  Food 
Processors,  please  contact  Mr.  Ken  Gibson, 
President,  AFPA  at  444-2272  or  the 
Investment  Matching  Service  of  Alberta. 
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ALBERTA  INFRASTRUCTURE 


ALBERTA  TIRE  RECYCLING  MANAGEMENT  BOARD 


Consumers  have  been  paying  a $4  Advance 
Disposal  Surcharge  on  all  new  tires  bought 
in  Alberta  since  September  1992.  All  of  the 
monies  collected  are  put  into  the  Tire 
Recycling  and  Management  Fund,  a trust 
fund  which  is  managed  by  the  Alberta  Tire 
Recycling  Management  Board  (TRMB).  As  of 
December  1994,  the  fund  had  a balance  of 
$10  million.  These  funds  have  been  commit- 
ted to  developing  marketing  solutions  to 
Alberta’s  scrap  tire  problem  with  the  goal  of 
a viable  tire  recycling  industry  in  Alberta. 

As  part  of  the  solution,  TRMB  is  tackling  the 
complex  issue  of  collection  of  scrap  tires 
throughout  Alberta  with  a provincial  scrap 
tire  management  system  that  involves  tire 
dealers,  landfills,  major  processors,  large 
and  small  scale  recyclers  and  the  public. 
The  TRMB  strategy  is  a combination  of 
short  and  long-term  solutions  that  consider 
each  of  the  four  R’s:  reduce,  reuse,  recycle 
and  recover. 

Independent  scrap  tire  recyclers  hold  the 
key  to  solving  Alberta’s  scrap  tire  problem. 
Through  their  hard  work,  a viable  scrap  tire 
recycling  industry  — based  on  realistic  mar- 
ket demand  — is  evolving  in  Alberta.  To  fur- 
ther assist  this  process,  the  TRMB  has  estab- 
lished three  support  programs  under  the 
umbrella  of  the  Alberta  Tire  Recycling 
Opportunities  Programs.  A commitment  of  $1 
million  annually  will  support  projects  that 
increase  commercial  possibilities  and  com- 
petitiveness of  Alberta  tire  recyclers,  and 
help  Alberta  companies  in  developing  new 
recycling  technology  initiatives. 

The  three  programs  are  jointly  administered 
by  the  TRMB  with  the  expertise  and  services 
of  Alberta  Economic  Development  and 
Tourism  (AED&T),  the  Alberta  Research 
Council  (ARC)  and  the  National  Research 


Council  (NRC)  through  its  Industrial 
Research  Assistance  Program  (IRAP).  They 
assist  Alberta  businesses  to  work  through  the 
most  common  barriers  to  the  tire  recycling 
industry’s  growth.  TRMB  funding  is  available 
for  up  to  50  per  cent  of  overall  project  costs 
for  each  of  these  programs.  The  three  are: 

• Research  and  Development  - This 
program  supports  the  research  and  develop- 
ment, application  or  adaptation  of  new  tire 
recycling  technologies,  particularly  for 
projects  with  the  potential  to  handle  large 
volumes  of  scrap  tires  in  commercial  appli- 
cations. Project  support  also  include  access 
to  information  on  existing  and  emerging 
recycling  technologies.  The  program  is 
administered  in  collaboration  with  the  NRC 
and  ARC.  The  maximum  TRMB  funding  is 
$250,000  per  applicant  per  year. 

• Recycling  Technology  Upgrading 

- This  program  provides  short  term  financial 
assistance  to  companies  that  have  a demon- 
strated commitment  to  existing  tire  recycling 
technologies  and  commercialization,  but 
require  additional  support  or  expertise  to 
bring  these  technologies  to  market.  It  is 
administered  in  collaboration  with  the  NRC 
and  ARC.  Short  term  assistance  is  available 
to  a maximum  of  $15,000  per  project. 

• Business  Development  - This  pro- 
gram provides  smaller  scale  companies  with 
interim,  project  based  support  for  their  market- 
ing and  business  efforts  to  commercialize  tire 
recycling  products.  It  will  support  specific  pro- 
jects to  improve  marketing,  business  planning, 
pilot  and  field  demonstrations,  professional 
services,  and  other  business  development 
issues.  The  program  is  administered  in  collab- 
oration with  AED&T,  based  on  the  require- 
ments identified  in  the  business  plan.  A maxi- 
mum of  $15,000  is  available  per  applicant. 
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ALBERTA  INFRASTRUCTURE 


In  December  1994,  the  Board  announced  a 
new  initiative  which  furthers  the  Tire 
Recycling  Opportunities  Programs.  This  new 
Recycling  Industry  Incentives  Program  offer 
per-tire  incentives  to  Alberta  businesses 
which  develops  markets  for  their  recycled 
rubber  products.  About  $10  million  has  been 
committed  to  the  three-year  support  pro- 
gram. This  program  is  comprised  of  three 
separate  categories  of  support,  which  reflect 
market  realities  and  the  Board’s  recycling 
priorities.  The  program  is  intended  to  be  flex- 
ible and  will  be  adjusted  to  accommodate 
new  market  developments.  The  three  compo- 
nents are: 

• Processing  Incentives  - Incentives 
are  provided  for  the  processing  and  sale  of 
recycled  rubber  commodities  made  from 
scrap  Alberta  tires.  The  first  level  of 
Processing  Incentives  is  $1.75  per  passen- 
ger tire  equivalent  (PTE)  of  Alberta  scrap 
tire  shredded,  crumbed  and  sold.  The 
incentive  is  reduced  to  $0.75  per  PTE  when 
the  shred  is  purchased  from  a shredder, 
then  crumbed.  The  second  level  is  $1.00 
per  PTE  of  Alberta  scrap  tires  shredded 
and  sold. 

• Fabricated  Product  Incentives  - 

An  incentive  is  available  to  recyclers  who  cut 
tires  and  fabricate  tire  pieces  into  end  prod- 
ucts, including  a variety  of  cut  tire  mats, 
composters,  playground  equipment,  planters 
and  tree  protectors.  Cut  tire  fabricating  is 
usually  done  in  lesser  volumes,  through  a 
manual  process.  There  are  approximately  25 
of  these  recyclers  throughout  Alberta,  provid- 


ing an  important  local  recycling  solution. 
They  have  the  potential  to  grow  into  larger 
scale  tire  processors. 

• Whole  Tire  Solutions  - An  incentive  is 
available  for  the  re-use  of  whole  tires  as  differ- 
ent end  products,  if  the  end  use  permanently 
diverts  the  tire  from  Alberta’s  waste  stream. 
One  example  is  the  use  of  tires  for  civil  engi- 
neering purposes  (e.g.  bank  stabilization). 

TRMB  has  already  signed  agreements  with 
the  following  companies  in  Alberta: 

• An  agreement  with  Alberta 
Environmental  Rubber  Products  Inc. 

(AERPI)  to  collect  and  recycle  the  equivalent 
of  650,000  passenger  tires  per  year  into  rub- 
ber crumb.  The  rubber  crumb  will  be  made 
available  to  Alberta  small-scale  recyclers  or 
used  by  AERPI  to  make  value-added  rubber 
products  such  as  speed  bumps,  bricks  and 
playground  flooring. 

• An  agreement  with  Inland  Cement  to 
collect  and  use  up  to  625,000  tires  per  year. 
The  process  uses  tire-derived  fuel  (TDF)  and 
recovers  energy,  recycles  the  metal  in  tires 
as  an  ingredient  of  cement  and  reduces  the 
use  of  natural  gas,  a non-renewable 
resource. 

• Lafarge  Canada  has  commenced  a 
production  run  prior  to  finalizing  an  agree- 
ment, proposed  to  use  an  average  of 
650,000  tire  annually  as  TDF. 

For  more  information,  please  contact  the 
Investment  Matching  Service  of  Alberta  or 
Terry  Robinson  of  the  TRMB  at  990-1  111. 
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CIC  CANOLA  INDUSTRIES  CANADA  INC. 


CIC  Canola  Industries  Canada  Inc.,  head- 
quartered in  Nisku,  is  a fully-integrated 
canola  processing  company.  From  seed  to 
shopping  cart,  CIC  brings  together  the 
capabilities  to  fully  realize  the  potential  of 
canola  - every  step  of  the  way. 

Canola  oil  has  the  lowest  level  of  saturated 
fat  of  any  oil  and  one  of  the  highest  levels  of 
monosaturated  fatty  acid.  In  this  decade  of 
health-conscious  concerns  over  fat  con- 
sumption and  blood  cholesterol  levels,  these 
two  facts  are  adding  up  to  a considerable 
advantage  for  the  industry.  The  consumer- 
health  benefits  of  canola,  together  with 
recent  deregulation  in  trade  tariffs,  are  pro- 
viding the  industry  with  ever-expanding 
opportunities  in  both  the  international  and 
domestic  marketplace. 

In  Canada,  refined  canola  oil  continues  to  be 
the  leading  consumer  choice  in  edible  veg- 
etable oils.  While  this  market  share  has 
begun  to  level  off,  it  is  expected  that  con- 
sumption will  continue  to  increase  as  the 
population  expands.  Canola  oil  currently 
accounts  for  approximately  68  percent  of  the 
Canadian  market  for  edible  vegetable  oils 
compared  with  4.8  percent  in  the  U.S. 

CIC  Canola  has  three  main  divisions; 
Agriculture  and  Industrial  Division,  Edible  Oil 
Division,  and  Food  Products  Division. 

Agriculture  and  Industrial  Division: 

Activities  of  this  division  consist  of  seed-coat- 
ing and  the  production  of  canola-based 
industrial  products.  Grow  Tec,  which  was 
formed  in  1986,  operates  two  production 
plants:  one  in  Nisku  and  one  in  Saskatoon, 
Saskatchewan.  Together,  the  two  plants  pro- 
vide an  essential  seed-coating  service  to 
major  agricultural  seed  suppliers  who  in  turn 
sell  to  farmers.  In  1993,  a unique  coating  to 
control  the  release  of  nitrogen  fertilizer  was 


developed  and  a joint  patent  has  been 
applied  for  with  a major  fertilizer  manufacturer. 

In  addition,  the  division  also  produces  a 
range  of  agri-industrial  products  by  adding 
value  to  canola  oil  and  meal.  From  canola 
meal,  traditionally  used  as  an  animal  feed,  it 
is  producing  a safe  and  effective  organic  fer- 
tilizer focused  at  the  lawn  and  garden  mar- 
kets. Refined  canola  oil  is  being  used  to  pro- 
duce lubricants  including  greases,  penetrat- 
ing oil  and  dust  abatement  products  for 
industrial  use.  Food-grade  grease  for  the 
food  processing  industry  is  also  being  devel- 
oped, as  is  multi-purpose  biodegradable 
grease  for  use  in  car  and  truck  chassis. 
Future  product  developments  of  this  division 
will  also  see  hydraulic  oil  and  chainsaw  oil 
destined  for  the  marketplace. 

Edible  Oil  Division: 

Northern  Lite  Canola  Inc.  is  the  nucleus  of 
manufacturing  for  the  company’s  canola 
products,  assisted  through  separate 
alliances  at  the  producer  and  distribution  lev- 
els. It  produces  canola  oil  and  meal  for 
domestic  and  international  markets,  as  well 
as  feed  meal  for  agricultural  markets. 
Additional  steps  in  the  refining  process  are 
carried  out  at  the  Aurora  refinery  in  Red 
Deer.  In  1995,  the  Edible  Oil  Division  will  also 
market  consumer  packaged  oil. 

Food  Products  Division: 

Private  Label  Solutions  Inc.  (PLS)  develops, 
produces  and  sells  food  products  to  major 
grocery  retailers.  In  1994,  PLS  established 
strong  commercial  relationships  with  retailers 
wanting  to  carry  their  own  brand  of  food 
products  under  their  distinctive  “private” 
label.  Currently,  PLS  produces  packaged 
foods  such  as  pasta  sauces,  infused  oils  and 
burritos,  which  are  available  under  PLS’  own 
brand  name  - Bistro  Italia  and  Tequila  Tom’s 
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- or  the  retailer’s  private  label.  In  the  future, 
PLS’  role  will  be  the  development  of  new 
food  produots  based  on  oanola,  allowing  CIC 
further  diversification  in  the  marketplace. 

Through  the  use  of  strategic  alliances,  CIC 
will  be  able  to  take  full  advantage  of  the 
growing  demand  for  canola  products.  It  is 
interested  in  establishing  strategic  alliances 
with  compatible  companies  in  the  form  of 
joint  ventures,  licensing  arrangements  and 
technology  transfers  in  addition  to  marketing 
alliances.  The  company  is  committed  to 


building  upon  its  fully-integrated  canola  pro- 
cessing capabilities  and  are  developing 
diverse  markets  for  these  products. 

For  further  information,  please  contact: 

Mr.  Kevin  Lynch 

Vice  President,  Corporate  Development 

CIC  Canola  Industries  Canada  Inc. 

4th  Floor,  County  Center 
1101 -5  Street  P.O.  Box  147 
Nisku,  Alberta,  Canada  TOC  2G0 
Telephone:  (403)  955-8822 
Telefax:  (403)  955-2969 
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CANADIAN  WESTERN  BANK 


Headquartered  in  Edmonton,  Alberta,  the 
Canadian  Western  Bank  (CWB)  is  the  small- 
est of  the  seven  chartered,  Schedule  I banks; 
its  efforts  are  concentrated  in  Canada’s  four 
western  provinces.  It  meets  the  needs  of 
western  Canadians  by  providing  a complete 
line  of  financial  services,  innovative  loan 
arrangements,  and  highly  competitive  rates 
and  features  on  deposit  products. 

The  Bank  was  created  by  federal  charter  on 
April  29,  1988  and  is  listed  on  the  Toronto, 
Alberta  and  Vancouver  Stock  Exchanges 
under  trading  symbol  Cdn  Wstn  Bk.  Its  asset 
base  was  approximately  $700  million  in  1994. 

On  October  12,  1994,  an  agreement  to  amal- 
gamate with  North  West  Trust  Company  effec- 
tive December  31,  1994  was  announced.  The 
deal  has  brought  the  CWB  new  accounts,  a 
better  asset  mix  and  tax  credits  worth  $30  mil- 
lion in  addition  to  doubling  its  assets. 

Lending  Services; 

CWB  is  structured  to  meet  the  borrowing 
needs  of  both  individuals  and  businesses  in 
Western  Canada.  It  specializes  in  creating 
financing  packages  for  companies  in  the 
industrial,  real  estate,  energy,  professional, 
service  and  general  commercial  fields.  Its 
commercial  clients’  borrowing  needs  range 
up  to  $5  million;  larger  requirements  can  be 
accommodated  through  loan  syndication. 

The  proven  strengths  of  CWB  is  its  special- 
ized knowledge  of  the  markets  and  its 
clients’  businesses.  The  staff  includes  career 
specialists  in  industrial  equipment  finance 
and  leasing,  energy  lending,  and  all  aspects 
of  real  estate  lending.  Most  credit  decisions 
are  made  at  the  branch  or  regional  level,  by 
people  who  have  been  hand-picked  for  their 
experience  and  their  knowledge  of  the  com- 
munity in  which  they  work. 


Personal  borrowers  find  an  equally  flexible 
approach  with  mortgages,  lines  of  credit  and 
personal  loans  which  are  not  “off  the  shelf” 
but  designed  for  the  borrowers. 

Deposit  Services: 

CWB’s  primary  target  customers  are  the 
“saver-investors”  - individuals  with  accumu- 
lated capital  who  seek  to  maximize  growth 
safely  and  look  for  convenience  in  banking.  It 
competes  aggressively  for  term  deposits, 
QIC’s  and  retirement  funds  through  both  its 
rates  and  its  product  features. 

To  keep  pace  with  the  increasing  use  of 
bank  cards,  and  for  the  convenience  of  its 
customers,  CWB  has  joined  both  the 
Interac®  and  Exchange®  networks  of  bank- 
ing machines.  This  makes  cash  available  at 
over  16,000  machines  across  North  America. 
In  addition,  the  CWB  has  developed  In- 
Touch  Telephone  Banking®,  which  allows  its 
customers  to  do  many  transactions,  includ- 
ing bill  payments  from  their  home  or  office. 
The  upcoming  year  will  see  the  Bank  join  the 
Interac®  Direct  Payment  service. 

Commercial  accounts  are  also  an  impor- 
tant part  of  CWB’s  activities.  Aside  from 
the  current  accounts,  the  Bank  is  also 
capable  of  providing  specialized  whole- 
sale deposit  instruments  and  domestic 
and  international  wire  transfers,  purchas- 
ing treasury  bills,  transacting  foreign 
exchange  needs,  and  providing  timely 
capital  market  information  for  its  larger 
deposit  customers  and  corporations. 

Deposit  Agents: 

Depositors  outside  the  geographic  areas 
served  by  CWB’s  retail  branches  can  pur- 
chase term  deposit  products,  at  no  addition- 
al cost,  through  a wide  network  of  deposit 
agents  across  Canada. 
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The  Hokkaido  Takushoku  Bank,  Ltd.: 

Hokkaido  Takushoku  Bank  has  a 10  peroent 
ownership  in  the  Canadian  Western  Bank 
which  yields  a unique  and  mutually  beneficial 
relationship.  Hokkaido  has  an  active  repre- 
sentative office  in  Vancouver,  over  200 
offices  in  Japan,  and  a further  25  offices  in 
14  other  countries.  Through  this  valuable  link, 
CWB  provides  a wide  range  of  services  to 
Canadian  and  Japanese  business  interests. 
CWB  recently  added  a Japanese/Asian 
Banking  Representative  to  its  Vancouver  staff 
to  accommodate  a growing  number  of 
requests  from  clients  in  this  market  segment. 

Charlton  Securities  Limited: 

Canadian  Western  Bank  owns  a minority  inter- 
est in  Charlton  which  is  a western-based  and 
service  oriented  brokerage  company.  It  is  a 
full  service  securities  dealer  headquartered  in 
Calgary  with  branches  throughout  Alberta. 
The  company  commenced  business  in  1980 
and  is  a member  of  the  Investment  Dealers 
Association  of  Canada  and  the  Alberta  Stock 
Exchange.  Charlton  specializes  in  retail  and 
institutional  brokerage  and  portfolio  manage- 


ment, mergers,  divestitures,  acquisitions,  and 
corporate  financing.  The  affiliation  created 
recently  with  this  firm  has  broadened 
Canadian  Western  Bank’s  ability  to  provide 
service  in  these  areas.  It  also  enables  the 
Bank  to  co-operate  on  developing  mutually 
beneficial  retail  investment  services. 

Crown  Life  Insurance  Company: 

Crown  Life  (located  in  Regina,  Sask.)  joined 
the  Canadian  Western  Bank  as  an  investor 
with  the  purchase  of  a $4  million  convertible 
debenture  in  July  1994.  The  bank  is  co-ordi- 
nating closely  with  them  to  further  their  mutual 
business  interests.  Crown  Life  will  play  a key 
role  in  the  future  positioning  of  the  Bank  in 
relation  to  insurance  products. 

Lor  more  information,  please  contact: 

Mr.  Larry  M.  Pollock 

President  & Chief  Executive  Officer 

Canadian  Western  Bank 

#2300,  10303  Jasper  Avenue 
Edmonton,  Alberta,  Canada  T5J  3X6 
Telephone;  (403)  423-8888 
Telefax:  (403)  423-8897 
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For  more  information  on  any  strategic  alliance  opportunities,  please  contact 
the  Investment  Matching  Service  of  Alberta 


5332  THERMOELECTRIC 
PRODUCTS 

Clobal  Thermoelectric  Inc.  is  a Calgary  based 
industrial  company  which  is  engaged  in  the  busi- 
ness of  developing,  manufacturing  and  distribut- 
ing thermoelectric  based  products.  Incorporated 
in  1975,  the  company  employs  77  and  has  annual 
sales  of  $10  million.  Currently,  Global  offers  six 
models  of  stand-alone  thermoelectric  generators 
ranging  in  power  output  from  25  to  550  watts  and 
each  model  is  supplied  in  3 or  4 versions.  The 
company  is  seeking  marketing  alliances  with  com- 
patible companies  to  expand  into  international 
markets.  Key  markets  Global  would  like  to  pursue 
are  China,  Southeast  Asia,  Russian,  Middle  East, 
and  South  America. 

5336  ENGINEERING  • EPCM 
AND  ENVIRONMENTAL 

TG  Engineering  Ltd.  is  a western  Canadian 
engineering  and  environmental  firm,  based  in 
Calgary  with  a branch  office  in  Regina.  Its  18 
employees  provide  engineering,  construction 
management  and  environmental  services.  The  lat- 
est in  computerized  technology  is  incorporated  as 
an  integral  element  of  project  development.  TG 
Engineering  is  looking  to  expand  its  operations 
into  foreign  markets,  particularly  Southeast  Asia 
and  South  America.  It  will  consider  various  types 
of  alliances  to  facilitate  this  expansion. 

5324  PARKS  PRODUCTS  AND 
LANDSCAPING  SUPPLIES 

Cascade  Distribution  Ltd.  is  an  Edmonton-based 
company  with  5 employees  that  distributes 
Canadian  and  American  manufactured  goods 
throughout  Western  Canada.  Its  products  include 
playground  and  parks  equipment,  plastic  fencing 
and  netting,  geotextiles,  erosion  control  blankets 
and  landscape  and  general  contractor  supplies. 
Cascade  is  seeking  an  alliance  to  market  in 


Western  Canada  products  that  are  manufactured 
outside  of  Canada.  In  addition.  Cascade  is  seek- 
ing an  agent  or  distributor  to  market  Cascade’s 
Canadian-made  products  in  foreign  markets. 

51 75  WATER  AND  WASTE 

WATER  TREATMENT 

Hankin  Atlas  Industries  Ltd.  is  a Calgary-based 
water  and  waste  water  treatment  company  that 
trades  publicly  on  the  Vancouver  Stock 
Exchange.  The  company’s  wholly-owned  sub- 
sidiary, Hankin  Ozone,  designs,  manufactures, 
supplies  and  services  ozonation  systems  for  the 
municipal  potable  (drinking)  water  market,  the 
municipal  and  industrial  waste  water  markets  and 
for  the  treatment  of  industrial  waters,  effluents  and 
odours.  Revenues  for  1994  exceeded  $2  million. 
Hankin  is  vigorously  pursuing  new  opportunities  to 
expand  its  position  in  water  and  waste  water  treat- 
ment markets.  It  is  actively  seeking  mergers 
and/or  acquisitions  and  is  exploring  joint  ventures 
or  strategic  alliances  to  achieve  this  objective  as 
quickly  and  cost  effectively  as  possible. 

5345  AGRICULTURAL 

DECISION  SUPPORT 

BCL  Landview  Systems  is  a division  of  Barlott 
Consulting  Ltd.  which  is  an  Edmonton  based 
company  incorporated  in  1989.  The  Division 
develops,  maintains  and  supports  software  prod- 
ucts which  provide  fully  integrated  tools  for  infor- 
mation and  records  management,  planning  and 
decision  support  in  land  resource  management, 
and  environmentally  sustainable  applications  in 
the  agricultural  and  energy  sectors.  The  software 
integrates  air  photo  images,  vector  map  layers 
and  GPS  to  provide  a unique,  user-friendly  tool 
that  operates  on  a PC  platform.  BCL  Landview 
seeks  a strategic  alliance  with  an  agri-business 
firm  with  an  established  agricultural  marketing  net- 
work. Terms  of  a joint  venture  marketing  agree- 
ment would  be  negotiable. 
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5337  DESIGN/  MANUFACTURE  - 

UNIQUE  CHARACTER  COSTUMES 

International  Mascot  Corporation  (IMC)  is  a 

leader  in  the  design  and  manufacture  of  unique 
character  costumes  around  the  world  and  is  one 
of  the  world’s  leading  suppliers  of  character  cos- 
tumes. IMC  provides  three  types  of  costumes: 
conventional  costumes,  aquatic  costumes  and  air 
inflated  costumes.  The  company  also  provides  its 
customers  with  a full  range  of  costume  services 
and  costume  support  services.  International 
Mascot  is  interested  in  establishing  alliances  that 
will  enhance  its  position  as  a supplier  of  costumes 
and  mascots.  Ideally  strategic  partners  will  be 
those  who  can  offer  products  or  services  that  will 
help  IMC  to  achieve  its  goals  and  to  diversify  its 
product  line. 

5338  MACHINE  SHOP: 

MANUFACTURING  AND  REPAIR 

Academy  Petroleum  Industries  is  involved  in 
oil  and  gas  wellhead  manufacturing  and  repair,  as 
well  as  customer  designed  manufacturing  and 
fabrication.  The  company  is  licensed  to  API  and 
is  in  the  process  of  acquiring  ISO  9001.  Its 
in-house  design  has  met  the  increased  demand 
for  field  adaptation  of  new  equipment 
change-overs  and  the  need  for  OEM  replacement 
of  obsolete  parts.  Academy  recently  became  the 
only  manufacturer  in  Canada  licensed  to  manu- 
facture ring  joint  gaskets  under  API  spec  6A.  As 
well,  the  company  recently  became  an  API  spec 
16A  and  now  manufactures  drilling  spools  and 
adapters.  Academy  is  very  interested  in  working 
with  companies  as  a supplier  of  machining  repair 
services,  manufacturing  and  fabrication  or  spe- 
cialized welding  needs. 

5339  BATTERY-POWERED 

DATA  RECORDERS 

Lakewood  Systems  Ltd.  of  Edmonton  is  a 
high-technology  Canadian  manufacturer  of  bat- 
tery-powered data  recorders  for  use  with  a broad 
range  of  environmental  and  industrial  instruments. 
While  the  company  and  its  five  employees  in 
Canada  are  located  in  Edmonton,  Lakewood  is 
also  incorporated  in  Texas  and  has  a sales  office 
in  California.  Lakewood  is  committed  to  the 


design  and  production  of  reliable,  state-of-the-art 
dataloggers  which  attain  highly  reliable  and  accu- 
rate data  while  operating  under  extreme  environ- 
mental conditions.  The  company  is  interested  in 
three  types  of  alliances:  a technology  exchange;  a 
bilateral  OEM  relationship;  and  a joint  venture  with 
Lakewood  as  the  data  service  provider. 

5342  CUSTOM  FURNITURE 

Iron  Furniture  Ltd.,  incorporated  in  1976, 
makes  chairs  for  the  hospitality,  institutional  and 
recreational  markets.  Only  quality  materials  and 
experienced  craftsmanship  are  used  in  the  manu- 
facturing of  Iron  Furniture’s  chairs.  The  compa- 
ny’s warranties  are  unmatched  in  the  industry. 
Iron  Furniture  is  looking  to  expand  the  higher  end 
of  its  hospitality  and  institutional  furniture.  It  has 
just  produced  a catalogue  of  to  solicit  the  interest 
of  interior  designers  and  architects.  Iron  Furniture 
is  looking  for  furniture  dealers  and  agents  to  sell 
its  products  worldwide. 

5343  WAVEBOARD  OPPORTUNITY 

The  Forestry  Department  of  the  Alberta 
Research  Council  has  developed  and  patented 
a process  and  equipment  for  the  manufacture  of  a 
corrugated  wood  composite  panel  from  small 
diameter,  low  quality  trees.  The  resulting  product 
is  called  Waveboard  which,  on  a weight  basis,  is 
50  stiffer  and  10  times  stronger  than  flat  wafer- 
board.  Waveboard  can  be  used  as  web  material 
in  stressed  skin  panels  for  floors  and  roofs, 
replacing  lumber  floor  joists  and  roof  trusses.  The 
Council  holds  18  patents  on  Waveboard;  the  tech- 
nology and  commercial  products  are  available  for 
licensing  to  interested  parties,  domestically  and 
internationally. 

5344  MICROCOMPUTER  SUPPORT 

E.F.T.  Systems  Inc.  (Eagle  Tech)  is  a com- 
puter support  company  which  was  established  18 
years  ago.  It  employs  13  and  has  annual  sales  of 
$1  million.  The  company  provides  annual  con- 
tracts for  on-site  maintenance  of  microcomputers 
and  provides  personnel  services  via  temporary 
technicians  who  work  either  on  or  off-site  depend- 
ing on  the  customer’s  needs.  In  addition  to  its 
Edmonton  office.  Eagle  Tech  has  a branch  office 
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in  Calgary  and  it  seeks  to  establish  a strategic 
alliance  with  a firm  which  can  help  it  market  its 
services  in  Calgary  and  provide  it  with  a source  of 
revenue.  Eagle  Tech  would  reciprocate  this  rela- 
tionship for  its  partner  in  Edmonton. 

5346  MANUFACTURER  AND 

SUPPLIER  OF  NATURAL  GAS 

FILTER  SYSTEMS 

MeKanzie  DaAquafyar  Tachnoiogies  Inc.  is 

a Lethbridge  based  company  which  was  incorpo- 
rated in  1994  for  the  purpose  of  designing,  manu- 
facturing and  marketing  natural  gas  filter  systems 
which  remove  liquids  and  other  impurities  from 
natural  gas.  The  company’s  key  customers  are 
natural  gas  producers  operating  in  Western 
Canada  and  its  estimated  sales  for  1995  are  $8 
million.  McKenzie  is  interested  in  forming  strate- 
gic alliances  to  help  develop,  expand  and  diversi- 
fy its  customer  base  and  to  distribute  its  products. 
The  company  would  also  entertain  entering  into 
licensing  agreements  or  form  joint  ventures  based 
on  its  proprietary  technology. 

5347  GOLF  PRACTICE  TOOL 

Firelight  Leisure  Corporation  manufactures  a 
new  educational  practice  tool  for  golfers  — a 
stick-on,  temperature-sensitive,  liquid  crystal  strike 
indicator  patch  that  fits  onto  any  golf  club  face. 
The  “Accu-Master”  patches  are  inexpensive  and 
easy  to  use.  Each  patch  gives  100  to  150  hits  and 
may  easily  be  changed  from  one  club  to  another. 
When  the  club  hits  a ball,  the  patch  on  the  club 
face  shows  precisely  the  contact  point  of  the  ball. 
The  mark  fades  within  15  to  20  seconds  and  the 
patch  is  ready  for  the  next  hit.  Firelight  is  seeking 
joint  ventures  for  marketing  with  firms  in  Japan, 
Canada,  Europe,  Australia  and  New  Zealand;  an 
arrangement  for  the  U.S.  has  already  been  estab- 
lished. As  well,  the  company  is  seeking  distribu- 
tors for  its  product. 

5351  PASTA  PRODUCTS  AND 

SAUCES 

Pasta  Time  is  an  Edmonton  company  founded  in 
1980;  it  produces  an  exceptional  array  of  pasta 
products  and  sauces  that  are  retailed  under  the 
Bella  Festa  name  (fresh  pasta  and  sauces)  and 


Pasta  Time  (frozen  pasta  and  sauces).  Pasta 
Time  also  supplies  several  restaurants  with  its 
products.  With  a staff  of  12,  the  types  of  pasta 
made  are  endless.  Its  9,000  square  foot,  federally 
inspected  plant  maintains  high  quality  standards. 
Pasta  Time  is  seeking  new  markets  for  its  prod- 
ucts, be  they  new  customers  in  Canada  or  new 
geographical  markets.  The  company  would  con- 
sider an  alliance  to  expand  its  markets.  Pasta 
Time  has  additional  capacity  and  would  also  con- 
sider producing  pasta  and  sauces  for  other  com- 
panies under  private  label. 

5356  RADIANT  HEATING  AND 

COOLING  PANELS 

Frenger  Canada  Inc.  is  the  sole  manufacturing 
licensee  for  the  complete  range  of  Frenger  prod- 
ucts in  Canada  and  the  U.S.  Frenger  is  a world 
leader  in  hydronic  radiant  heating  and  cooling 
systems.  Its  products  are  found  in  businesses, 
schools  and  hospitals  across  North  America. 
Frenger  Canada  is  seeking  further  qualified  and 
established  agents  in  Canada  and  the  U.S.  to  sell 
its  products. 

5360  INTERNATIONAL 

EDUCATION/COMMUNITY 

DEVELOPMENT 

The  Keaton  International  Group  was  established 
in  1990  by  a group  of  business  people  and  educa- 
tors with  an  outstanding  array  of  experience.  Keaton 
provides  private,  for  profit,  educational  programs  for 
international  students  desiring  a high  quality,  interna- 
tionally recognized  education.  Augmenting  their  edu- 
cational initiatives,  Keaton’s  real  estate  development 
company,  tourism  and  guest  ranch  operations,  lan- 
guage development  initiatives  and  international  trade 
interests  combine  to  form  a well  positioned  organiza- 
tion ready  to  capitalize  on  many  opportunities. 
Keaton  is  seeking  joint  ventures,  as  well  as  licensing 
and  marketing  arrangements  with  complementary 
partners,  such  as  learning  institutions  worldwide, 
multimedia  software  developers  and  residential  real 
estate  companies. 

5362  NOODLES  AND  PASTA 

Since  1987,  Friedel’s  Home  Style  Spatzles 
and  Noodles  has  been  producing  its  noodles 
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and  pasta  upon  a high  quality  home  style  concept. 
Its  products  are  a nutritious  natural  food  and  do 
not  need  preservatives.  The  company  produces 
several  unique  products,  such  as  its  well  known 
desert  noodles,  which  comes  in  chocolate  and  fruit 
flavours.  Friedel’s  is  the  only  company  in  Canada 
to  market  an  egg  spatzle  for  retail  distribution.  It 
also  produces  a gourmet  wild  mushroom  sauce 
and  a snack  called  Krazee  Krunch.  Its  newest  line 
of  products  are  gluten-free  pastas,  designed  for 
the  wheat-allergic  population.  It  also  makes  its 
products  under  private  label.  Friedel’s  is  seeking 
marketing  arrangements  and  export  opportunities. 

5363  OIL  AND  GAS 

HORIZONTAL  AND  DIRECTIONAL 

DRILLING  SERVICES 

Ryan  Energy  Technologies  Inc.  is  a public 
company  trading  on  the  Alberta  Stock  Exchange, 
that  supplies  horizontal  and  directional  drilling  tech- 
nology to  all  sizes  of  oil  and  gas  companies.  The  oil 
and  gas  industry  is  experiencing  huge  production 
gains  from  horizontal  drilling  and  up  to  40  per  cent 
of  all  wells  drilled  in  the  future  will  use  this  new  tech- 
nology. Ryan’s  technical  and  field  staff  work  with  the 
client’s  supervisors  to  achieve  the  required  results 
for  the  measuring  zone  targeting  process  during  the 
critical  phase  of  drilling,  where  the  well-bore  is 
required  to  deviate.  The  company  is  looking  to  form 
strategic  alliances  to  expand  into  international  mar- 
kets, South  America  in  particular.  Ryan  has  $9  mil- 
lion in  sales  and  over  30  employees. 

5361  FOREST  PRODUCTS 

Incorporated  in  1985,  Treeline  Wood  Products 

Ltd.  is  a producer  of  upgraded  wood  fibre,  utiliz- 
ing as  its  stock  the  abundant  northern  supplies  of 
spruce,  pine,  fir,  aspen  and  poplar.  Treeline 
employs  32  and  has  annual  sales  of  $6  million.  Its 
processed  lumber  is  divided  into  three  primary 
categories;  surfaced  product  for  local  and  interna- 
tional sales;  custom  surfacing  for  other  producers; 
and  machined  product  which  Treeline  further 
processes  into  housing  components,  furniture  and 
other  items.  Treeline  also  produces  a unique 
wood  treating  product,  which  is  a highly  effective 
pesticide,  fungicide  and  fire  retardant;  it  is 
non-toxic.  Treeline  is  interested  in  international 


marketing  opportunities  and  seeks  joint  venture 
partners  for  overseas  distribution  and  develop- 
ment of  its  products. 

5358  URINE  COLLECTION 

CONTAINER 

Maplex  Med  Lab  Co.,  established  in  1993,  is 
seeking  a potential  partner  who  could  manufac- 
ture and  market  its  new  urine  collection  container. 
It  is  seeking  to  have  the  container  manufactured 
and  marketed  in  both  Canada  and  the  U.S.  and 
then  internationally.  Maplex  proposes  the  technol- 
ogy be  licensed  for  a fee  of  $100,000  (U.S.)  and  a 
seven  percentage  royalty  on  gross  sales. 
Arrangements  can  be  made  to  have  the  technolo- 
gy demonstrated  under  a non-disclosure  arrange- 
ment with  interested  parties. 

5366  PLASTICS  FABRICATION 

AND  ROTATIONAL  MOULDING 

Founded  in  Edmonton  in  1956,  Polyrama 
Plastics  Ltd.  fabricates  plastic  products,  such 
as  truck  tarpaulins  and  custom  vinyl  envelopes, 
and  uses  the  process  of  rotational  moulding  to 
produce  a variety  of  hollow  containers.  This 
unique,  “stress-free”  moulding  method  allows  free- 
dom and  flexibility  in  design,  unequalled  by  any 
other  process.  Polyrama  also  manufactures  and 
distributes  a full  range  of  plastic  products,  such  as 
stock  bags,  ore  sample  bags  and  plastic  air  duct- 
ing. The  company  has  22  employees  and  sales 
over  $2.0  million.  Polyrama  is  seeking  strategic 
alliances  in  the  form  of  joint  ventures  and  market- 
ing arrangements  in  regions  outside  of  Alberta. 

5367  INTEGRATED  SOFTWARE 

SOLUTIONS 

Harrison  Muirhead  Systems  Inc.  (HM 
Systems)  develops,  markets  and  supports  inte- 
grated software  solutions  for  both  the  private  and 
public  markets.  HM  is  an  industry  leader  in  the 
design  and  development  of  UNIX-based 
state-of-the-art  fourth  generation  programming 
techniques  and  relational  database  information 
technologies.  HM  Systems  is  IBM’s  premier  busi- 
ness partner  in  Western  Canada  and  has  been  an 
IBM  Blue  Ribbon  winner  from  1990  to  1994  inclu- 
sive. The  company  has  15  employees  and  over 
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$1.6  million  in  sales.  HM  Systems  is  interested  in 
establishing  a strategic  alliance  with  eastern 
Canadian  and  American  firms  that  may  be  inter- 
ested in  marketing  its  products. 

5368  ELECTRONIC  ENGINEERING 

AND  MANUFACTURING 

Sherr©x  Systems  Ltd.  designs,  develops,  man- 
ufactures and  services  industrial  computer  control 
equipment  and  systems.  This  includes  sophisti- 
cated electronic  equipment  and  the  latest  con- 
cepts in  software  design,  with  a strong  emphasis 
on  research  and  development.  Among  the 
Sherrex’s  various  activities  is  the  production  and 
distribution  of  over  65  industrial  electronic  prod- 
ucts. The  employee-owned  company  generates 
$1.6  to  $2.0  million  in  sales  and  has  20  employ- 
ees. The  company  is  seeking  joint  venture  part- 
ners who  would  manufacture  Sherrex’s  products 
under  license,  while  Sherrex  would  manufacture 
their  products. 

5371  TECHNOLOGY  TO  CORRECT 

IMBALANCE  IN  EQUIPMENT 

Using  its  proprietary  technology,  European 
Technologies  International  Inc.  (ETI) 

designs  and  constructs  custom  working  proto- 
types for  clients  in  a range  of  applications,  includ- 
ing home  appliances,  automotive  and  industrial 
equipment  and  aerospace  industries,  with  the 
objective  of  licensing  its  Can-Balance  technology 
to  these  product  manufacturers.  ETI  has  already 
signed  agreements  with  Samsung  Electronics  and 
Arcelik;  both  companies  will  be  using 
Can-Balance  technology  on  their  washing 
machines.  ETI  Inc.  is  seeking  arrangements,  such 
as  that  with  Samsung,  that  can  use  balancing 
solutions  in  their  products. 

5369  FENCING  AND  METAL 

PRODUCTS 

Soldan  Fence  and  Metals  Ltd.  was  established 
in  Edmonton  in  1957  and  continues  to  operate  as 
a family  business  with  20  employees  and  sales  of 
some  $1.5  million.  The  company  manufactures  a 
complete  line  of  chain  link  fencing,  including 
security  fences,  and  related  products,  such  as 
specialty  items  like  batting  cages  and  tennis  court 
enclosures.  Soldan  Fence  is  situated  on  two 


acres  of  land  in  Edmonton  where  it  maintains 
inventory  at  levels  which  ensures  prompt  turn- 
around to  clients.  The  company  provides  installa- 
tion for  all  of  its  products.  Soldan  Fence  is  seek- 
ing distributors  for  its  various  products. 

5373  SOCIETY  FOR  THE 
DISABLED:  WOOD  AND  PLASTIC 
OPPORTUNITIES 

Chrysalis  is  a not-for-profit  Alberta  society  dedi- 
cated to  enabling  citizens  with  disabilities  to  par- 
ticipate fully  in  the  community.  The  society  is  look- 
ing at  entering  into  joint  ventures  to  develop  two 
“for-profit”  business  opportunities  it  has  identified, 
namely  wood  (a  pallet  re-building  service)  and 
plastics  (supplier  of  janitorial  containers).  The 
wood  opportunity  requires  about  $200,000  to  pur- 
chase equipment  and  to  develop  and  expand  a 
complete  pallet  re-building  service.  The  plastics 
opportunity  requires  about  $133,000  to  purchase 
a blow  molder  and  a ten  litre  mold  and  the  re-tool- 
ing  of  one  blow-molder.  Chrysalis  currently  has 
130  employees  and  $5  million  in  sales. 

5325  WATER  CONDITIONING 
DEVICE 

Care  Free  Conditioners  Canada  is  a unincor- 
porated import/wholesale  company  selling  water 
conditioners.  These  conditioners  are  not  a soften- 
er nor  a filter,  but  rather  a catalytic  converter 
which  is  made  from  precious  metals  and  is  direct- 
ly installed  into  a water  line.  The  company  is 
seeking  agents  to  distribute  its  water  conditioning 
devices  in  Canada. 

5138  CUSTOM  PLASTICS 
MANUFACTURER 

Petrolia  Plastics  Inc.  produces  custom  plastic 
molds  and  parts  for  the  telecommunications 
industry.  It  uses  CAD/CAM  systems  and  3D 
Visualization  to  design  and  develop  new  products, 
build  molds  and  produce  finished  items.  Petrolia 
has  50  employees  and  ships  product  all  over 
North  America  and  into  Europe.  It  seeks  a strate- 
gic alliance  with  a European  company,  preferably 
in  France  or  Germany,  which  is  interested  in  run- 
ning product  in  Canada  for  the  North  American 
market  on  similar  joint  venture. 
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ALBERTA  INVESTMENT  OPPORTUNITIES 


AGRI-BUSINESS 


Cattle  Feed  Processor 


This  successful,  shorMine  farm  implement 
distributor,  is  located  in  Wetaskiwin,  approxi- 
mately 35  miles  south  of  Edmonton. 
Incorporated  in  1953,  the  company 
has  developed  a new  vertical 
Cutter/Mixer/Feeder  (CMF)  for  cattle.  This 
machine  cuts  baled  hay  and  mixes  it  with 
silage,  grain  or  concentrates  and  functions 
as  a feeder  wagon  for  efficient  delivery  of 
Total  Mixed  Rations  (TMR’s).  The  company 
has  more  than  40  years  of  experience  in 
the  introduction  of  new  farm  implement 
equipment  and  has  achieved  export  sales  in 
Argentina,  Japan,  Dominican  Republic  and 
Nicaragua.  The  company  requires  $2  million 
in  equity  investment.  A minimum  of  $500,000 
per  investor  is  being  sought. 


Natural  Food  Extracts 


In  1986,  this  Edmonton  company  began 
operations  and  initiated  the  development  of 
natural  extracts  for  use  in  the  food,  flavour, 
cosmetic  and  pharmaceutical  industries.  The 
company  uses  a process  known  as  the 
“Super  Critical  Fluid”  extraction  method 
to  produce  its  products.  Based  on  their 
experience  in  the  oil  and  gas  industry,  the 
company  founders  recognized  the  potential 
the  process  held  to  produce  chemical  free, 
natural  food  ingredients.  An  equity  invest- 
ment of  $3  million  is  necessary  to  complete 
financing  of  a new,  larger  plant.  A minimum 
of  $500,000  per  investor  is  required. 


medicines  year  round  using  low  volumes  of 
purified  fresh  water,  and  newly  designed 
greenhouses.  The  company  is  the  first  in 
Western  Canada  to  successfully  install 
all-season  facilities  that  are  capable  of 
growing  up  to  twelve  crops  annually.  Over 
the  past  four  years,  a successful  demon- 
stration project  has  been  undertaken,  fund- 
ed through  the  assistance  of  both  the  fed- 
eral and  provincial  governments.  The  com- 
pany is  now  looking  for  investors  who  are 
interested  in  establishing  operating  loca- 
tions throughout  the  world.  Investments  of 
approximately  $1  million  will  qualify  for  one 
of  the  company’s  profitable  turnkey  factory 
packages. 

\ NEW  / 


This  micro-brewery,  located  in  Grande 
Prairie,  was  incorporated  in  1994  and  its 
goal  is  to  serve  the  northern  half  of  Alberta 
with  fine  quality  ales.  The  brewery  will 
begin  producing  three  ales  initially:  a 
cream,  a traditional  brown  and  a mild 
brown.  Based  on  estimates  of  an  initial  tar- 
get market  of  approximately  218,000  per- 
sons, the  company  expects  to  sell  577,000 
litres  of  ale  per  year.  Its  estimated  gross 
revenue  for  the  first  year  is  approximately 
$3.4  million,  investment  of  $2,353  million  is 
being  sought  to  purchase  the  facilities, 
equipment  and  for  working  capital.  Both 
participating  and  non-participating 
investors  are  sought  with  minimum  invest- 
ment of  $100,000. 


Premium  Beer  Brewery 


1037 


1429 


Micro-Brewery 


Established  in  1981,  this  Bow  Valley  compa- 
ny grows  crops  for  salads,  flavours  and 


This  Canmore  company,  established  in 
1993,  has  successfully  completed  a 
private/public  offering  which  raised  $1.6 
million  to  establish  a cottage  brewery  60 
miles  from  Calgary.  It  produces  premium 
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beers  for  tourism  and  general  consumers 
in  the  Bow  Valley  region;  initially  only  one 
brand  ie  being  brewed.  Additional  equity 
of  $500,000  is  being  sought  for  product 
development  and  expansion  of  operations. 


This  Edmonton  company  is  a grower, 
marketer  and  distributor  of  a wide  range  of 
fresh  produce  to  restaurants  and  retailers 
in  the  Edmonton  area  on  a year-round 
basis.  The  company  is  presently  negotiat- 
ing with  a large  publicly  operated,  coal 
fired,  power  producer  to  engineer,  con- 
struct and  operate  a full  scale  commercial, 
all-season,  fresh  vegetable/horticultural 
greenhouse  project.  To  date,  the  owners 
have  invested  in  excess  of  $1.5  million  in 
this  project.  Initially  the  principals  are  seek- 
ing $250,000  in  equity  to  complete  the 
development  of  the  site  specific  engineer- 
ing/production plan.  These  funds  will  also 
be  used  to  facilitate  plans  to  raise  funds 
through  a share  offering.  The  total  financial 
requirements  of  the  project  are  estimated 
at  approximately  $9.5  million. 


1005 


This  Edmonton  company  was  incorporat- 
ed in  1992  to  develop  and  produce  gin- 
seng related  health  food  products.  The 
company’s  main  product,  honey-ginseng, 
has  been  developed  in  Alberta  and  is 
ready  for  production  as  soon  as  the  nec- 
essary financing  is  obtained.  The  compa- 
ny has  established  a working  relationship 
with  Korean  Air  and  is  looking  to  enter 
into  similar  relationships  with  other  Asian 
air  carriers.  The  company  is  also  explor- 
ing potential  markets  in  the  consumer 
sector  in  both  North  America  and  Asia.  In 
order  to  complete  the  final  stages  of  the 
product's  launch,  the  company  requires 


Ginseng  Honey  Exporter 


equity  financing  of  approximately 
$300,000.  A minimum  of  $100,000  per 
investor  is  required. 


1180 

Agricultural  Equipment 

wm 

This  spinoff  of  an  established  company, 
located  30  miles  north  of  Edmonton,  was 
formed  in  1993.  It  will  manufacture  a 
unique  and  proprietary  machine. 
Developed  as  a required  component  for  a 
farm  storage  and  fermentation  system,  the 
machine  fills  large  tubed  plastic  bags  with 
forage  and  grain.  The  system  creates  a 
near  oxygen-free  environment  that  leads  to 
higher  quality  feed  with  minimal  product 
loss.  The  principals  have  invested 
$150,000  into  the  company.  A further 
$300,000  equity  is  required  to  meet  pro- 
duction and  marketing  goals. 


118SI  Ethanol 

Production  Facility 


Incorporated  in  1992,  this  company  was 
formed  to  establish  an  ethanol  production 
operation.  Located  approximately  200  km 
east  of  Edmonton,  the  company  has  built 
a small  working  production  facility  and  is 
in  the  process  of  building  a full  scale 
plant.  Management  has  conducted  negoti- 
ations with  several  prospective  customers 
and  suppliers  and  has  agreements  pend- 
ing or  already  in  place  with  some  compa- 
nies. The  company’s  product,  anhydrous 
denatured  ethanol,  is  produced  from 
grains,  for  use  as  a fuel  supplement  in 
automobiles.  When  added  to  gasoline,  it 
induces  a more  rapid  oxidation  for  a more 
efficient  and  cleaner  combustion,  resulting 
in  a higher  octane  rating.  The  company  is 
seeking  $900,000  to  complete  construc- 
tion of  the  plant  and  to  cover  other  capital 
and  labour  costs. 


19 


Bovine  Fertility 
Measurement 


\ NEW  / 


114201 


Communications  System 


Incorporated  in  1975,  this  Edmonton  com- 
pany has  acquired  the  manufacturing  and 
marketing  rights  to  a new  development  in 
bovine  fertility  measurement.  Invented  and 
developed  by  an  Agriculture  Canada  sci- 
entist, the  effectiveness  of  the  company’s 
product  is  well  documented.  The  Society 
of  Theriogenologists  has  scientifically 
established  the  relationship  between  scro- 
tal size  and  fertility.  The  company’s  scrotal 
tape  accurately  measures  scrotal  circum- 
ference of  all  male  bovid  (cattle)  animals 
used  for  breeding  purposes.  An  equity 
investment  of  $100,000  is  sought  by  the 
company  to  market  the  product  and  to  pro- 
vide working  capital. 


Incorporated  in  1987,  this  Edmonton 
based  company’s  purpose  is  to  establish  a 
“pay  for  use”,  worldwide  network  of  terres- 
trial based  master  and  mini-master  stations 
that  will  provide  global  command,  control 
and  communications  (C3)  services  for 
tracking,  navigation,  messaging  and  pre- 
cise positioning  for  companies  involved  in 
various  means  of  transportation  and  for 
engineering  and  surveying  companies. 
The  company’s  system  is  currently  being 
used  by  Canadian  government  authorities 
and  a regional  service  for  Western  Canada 
is  being  prepared.  Investment  of  $8  million 
is  being  sought  to  implement  this  initial 
region  and  to  expand  the  companies  exist- 
ing services. 


COMMUNICATIONS/ 

TELECOMMUNICATIONS 


\ NEW  / 


Motorist  Aid  System 


This  Blackfalds  based  company  is  commit- 
ted solely  to  the  design,  manufacture  and 
marketing  of  a motorist  aid  system.  The 
solar  powered  roadside  cellular  boxes  are 
situated  at  various  highway  locations. 
Motorists  can  use  the  boxes  to  receive 
assistance  or,  in  case  of  life  threatening 
situations,  be  connected  to  the  police,  fire 
department  or  a medical  facility.  In  January 
1993,  an  eight  month  pilot  project  was 
established  on  Highways  16  and  16X  out- 
side of  Edmonton  from  which  385  calls 
were  logged.  The  company  is  seeking  $10 
million  to  commercialize  its  proprietary 
technology.  Both  participating  and 
non-participating  investors  are  sought. 


This  Calgary  based  company  was  first 
established  in  1988  and  serves  the  grow- 
ing navigation  and  route-related  informa- 
tion market.  It  employs  18  people  and  has 
annual  sales  of  over  $2  million.  It  is  a geo- 
matics  engineering  company  specializing 
in  assessing  and  developing  Global 
Position  System  (GPS)  based  mobile  infor- 
mation and  navigation  systems.  Business 
activities  in  the  navigation  related  areas 
consist  of  two  main  thrusts;  contract 
research  and  development,  and  manufac- 
turing. It  is  currently  developing  products 
in  four  niche  markets.  Minimum  equity 
investment  of  $2  million  is  required  for  the 
company  to  further  develop  its  products 
and  to  achieve  market  penetration.  The 
company  seeks  both  active  and  passive 
investors  with  minimum  investment  of 
$100,000. 
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\ NEW  / 


This  full  service  production  company,  based 
in  Edmonton,  has  extensive  experience  in 
many  levels  of  production  including  televi- 
sion documentaries,  drama  series,  variety 
series,  corporate  and  educational  videos, 
and  interactive  and  multi-media  using 
CD-ROM  and  laser  disk  technology.  The 
company  owns  two  key  properties;  a 
CD-ROM,  multi-media  training  package 
aimed  at  introducing  the  “work  team” 
concept  to  the  public  sector  and  private 
corporations;  and  a one  hour  documentary 
on  the  life  story  of  General  Choi  Hong  Hi,  the 
man  who  developed  the  martial  art  of 
Taekwon-Do.  Equity  investment  of  $636,000 
is  being  sought  to  take  advantage  of  new 
opportunities  in  the  industry  and  to  upgrade 
the  company’s  facilities  with  an  expanded 
digital  multi-media  capability. 


Formed  in  1993,  this  Edmonton  company 
has  developed  a computer  based  informa- 
tion system  designed  to  provide  a wide 
variety  of  interactive  community  information 
services,  from  business  and  real  estate 
databases  to  local  shopping,  entertainment 
and  tourism  directories.  Those  using  a 
home,  business  or  public  kiosk  computer 
and  modem,  can  access  these  information 
services.  The  system  is  targeted  at  comput- 
er users  within  communities  across  Canada. 
The  company  is  seeking  equity  capital  of 
$300,000  to  launch  its  system  across 
Canada,  with  Alberta  as  the  starting  point. 
Funding  will  be  used  to  pursue  an  aggres- 
sive marketing  program,  purchase  neces- 
sary hardware  and  continue  with  research 
and  development  activities. 
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Community  Information 
System 


1439 


Video  & InteraGtive 
Productions 
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This  Calgary  company  was  incorporated  in 
1994  to  bring  a targeted  focus  to  radio  real 
estate  marketing  in  the  Calgary  area.  The 
service  would  provide  the  home-buyer  with 
such  information  as:  purchase  procedures; 
financing  options;  and,  new  listings  for  both 
new  and  used  residential  real  estate. 
Broadcast  packages  would  be  developed 
for;  banks;  mortgage  companies;  realtors; 
developers;  trades;  and  builders.  Equity  of 
$100,000  is  required  for  the  launch  of  this 
new  service. 


Radio/T  eiecommunications 


COMPUTER  RELATED 


Fingerprinted 
Smart  Cards 


Established  in  1988,  this  Edmonton  compa- 
ny is  in  the  business  of  security  and  fraud 
prevention.  The  company  has  developed  a 
patented,  secure  verification  system  using  a 
combination  of  biometrics  and  “smart  cards” 
technology.  This  sophisticated  system  of 
personal  identification  has  a wide  variety  of 
applications  where  high  security  or  fraud 
protection  is  of  prime  importance,  from 
computer  network  access  control  to  banking 
or  other  credit/debit  card  systems.  Over  $1 
million  from  various  sources  has  been 
committed  to  date,  however  the  company  is 
now  seeking  to  raise  a further  $2  million  in 
equity  capital,  required  to  finalize  technical 
development  and  commercialize  the  prod- 
uct on  a worldwide  basis. 


\ UPDATE/ 


This  Calgary  based  company  was  incorpo- 
rated in  1986  and  has  annual  revenues  of 
between  $1  million  to  $2  million.  It  is  a petro- 
leum data  management  company  which 
consults  to  petroleum  industry  clients  world- 


1007 


Petroleum  Software 
Developer 
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wide  and  develops  and  markets  proprietary 
integrated  data  management  software  for 
such  uses  as  lease  and  land  management, 
exploration  data,  production  data,  and 
technical  and  financial  database  integration. 
The  company  is  seeking  $2  million  to 
aggressively  expand.  Monies  will  be  for 
working  capital,  marketing  activities, 
research  and  development  and  for  merger 
and  acquisition  research.  Preference  will  be 
given  to  an  investor  who  has  complementary 
products,  a similar  mission  or  sales  organi- 
zation that  could  easily  sell  and  support  the 
company’s  product  line. 


Data  Connectivity 
Software  Developer 


This  Edmonton  based,  privately  held 
computer  software  company  is  dedicated  to 
servicing  information  systems  of  large  inter- 
national organizations.  Incorporated  in  1990, 
the  company  employs  nine.  The  technical 
base  of  the  company  is  its  “connectivity” 
expertise  from  which  it  has  developed  its 
first  major  product  which  facilitates  the  trans- 
mission and  efficient  use  of  data  in  a multi- 
platform computer  environment.  The  compa- 
ny has  been  recently  reorganized  into  a 
marketing-driven  organization  and  is  seek- 
ing up  to  $1  million  to  mount  a concerted 
marketing  effort  and  to  complete  enhance- 
ments to  the  company’s  product  line. 


Wireless  Communication 
Products 


This  Calgary  company  was  incorporated  in 
1992  to  commercialize  a family  of  wireless 
products  on  an  international  scale.  The  wire- 
less local  area  network  (LAN)  product  line  is 
based  on  a novel  patented  spread  spectrum 
technology  and  provides  wireless  transmis- 
sion of  data  between  nodes  on  a LAN.  The 
competitive  advantages  over  other  wireless 
LAN  systems  are  speed  and  security.  The 
wireless  modem  product  line  provides 
affordable  long  range  spread  spectrum 


communications.  To  date,  $1.9  million  has 
been  invested  and  $2  million  of  additional 
funds  are  being  sought  to  expand  marketing 
activities,  develop  and  launch  future 
products,  and  supply  working  capital. 
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Software  Development 

This  Calgary  based  company  was  formed  in 
1992  after  its  president  identified  the  oppor- 
tunity to  provide  complete  management 
information  systems  and  comprehensive 
accounting  services  to  junior  members  of 
the  oil  and  gas  industry.  The  company  is 
developing  an  industrial  strength  accounting 
system  software  based  upon  Oracle 
Corporation’s  relational  database.  The  soft- 
ware along  with  a computer,  printer  and 
peripherals,  in  addition  to  the  installation  and 
configuration  will  be  sold  as  a package.  This 
firm  is  seeking  $1  million  in  equity  invest- 
ment, from  both  participating  and  non- 
participating investors,  which  will  be  used  to 
finance  the  development  and  marketing  of 
its  accounting  software. 


\ NEW  / 


Incorporated  in  1992,  this  Calgary  company 
is  in  the  business  of  providing  law  firms  with 
technological  solutions,  in  addition,  the 
company  has  developed  an  innovative, 
computer  software  program  intended  to 
make  the  entire  real  estate  transaction 
process  much  easier  for  all  parties  involved. 
The  system  developed  by  the  company  is 
simple,  easy-to-learn  and  has  demonstrated 
its  capabilities  during  extensive  product 
testing.  The  company’s  document  manage- 
ment system  is  aimed  at  real  estate  markets 
in  North  America.  The  company  is  seeking 
equity  capital  of  $25  million  to  expand  its 
efforts  in  the  areas  of  marketing,  sales  and 
technical  support. 
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Computer  Software-Real 
Estate  Document  Management 
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1053 


Geographic  Information 
System 


This  Rocky  Mountain  House  company  was 
incorporated  in  1991  to  develop  expertise  in 
the  creation  of  digital  base  mapping  and 
Geographic  Information  System  (GiS)  soft- 
ware. The  company  has  established  an 
excellent  working  relationship  with  a major 
oil  and  gas  company  which  jointly  owns  the 
company’s  trademark  technology  system. 
This  system  delivers  field  measured  and 
verified  earth  feature  information  in  a rela- 
tional database  with  custom  designed  user 
interfaces.  This  database  may  be  searched 
by  the  company  for  its  clients,  or  the  clients 
may  purchase  some  level  of  access  to  this 
information.  The  company  is  presently  seek- 
ing an  equity  investment  of  $500,000.  Either 
a participating  or  a passive  investor  would 
be  acceptable. 

\ NEW  / 


V 


1406 


Microcomputer  Support 


This  Edmonton  based,  computer  support 
company  was  established  18  years  ago. 
It  has  a branch  office  in  Calgary,  employs 
13  and  has  annual  sales  of  $1  million.  The 
company  provides  annual  contracts  for  the 
on-site  maintenance  of  microcomputers, 
personnel  services,  new  equipment  sales, 
premium  service  contracts,  per  call  mainte- 
nance and  upgrades,  and  depot  mainte- 
nance. The  company  is  poised  to  capitalize 
on  the  growing  Calgary  market  and  seeks 
equity  capital  of  $100,000  to  proceed. 
Funds  will  be  used  in  developing  a nation 
wide  market  for  its  unique  product  of  supply- 
ing computer  support  personnel. 


\ NEW  / 

14071 

Agricultural  Decision 

Support  Software 

The  computer  systems  division  of  an 
Edmonton  based  consulting  company  has 
developed  a suite  of  agricultural  decision 


support  software  that  manages  spatial  infor- 
mation in  a realistic  presentation  format. 
Systems  for  crop  production  record  keep- 
ing, fertility  analysis,  field  data  collection, 
laboratory  date  communication  and  site 
specific  precision  farming  have  been  devel- 
oped. The  application  software  integrates  air 
photo  images,  vector  map  layers  and  GPS 
to  provide  unique,  user-friendly  tools  that 
operate  on  a PC  platform.  Equity  investment 
of  $320,000  is  being  sought  to  complete  the 
research  and  development,  to  market  and 
commercialize  the  products,  and  to  provide 
working  capital. 


Computer  Information 
System 


This  Calgary  company  has  developed  a 
modem-accessed  computer  information 
system  for  application  in  oil  and  gas,  real 
estate,  and  travel  and  leisure,  and  other 
industries.  The  company’s  first  product, 
developed  for  the  petroleum  industry,  offers 
communication  capabilities  such  as 
electronic  mail  and  teleconferencing,  as  well 
as  specialized  information  services  such  as 
an  online  drilling  and  rig  locator,  new  well 
locations  directory,  matching  of  buyers  and 
sellers  of  oilfield  equipment  and  oil  and  gas 
properties,  online  purchasing  capabilities, 
and  service  and  manufacturer  directories. 
To  date,  $135,000  has  been  spent  on 
preliminary  research  and  development  of 
the  system,  and  a further  $400,000  is 
required  to  commercialize  the  venture. 


This  Calgary  company,  incorporated  in  1994 
provides  the  marketplace  with  a single, 
one-stop  shopping  service  to  businesses 
seeking  any  geographically-based  informa- 
tion; maps,  databases,  reports,  etc.  The 
company  has  been  contracted  by  the  City  of 
Calgary  to  represent  and  market  its  informa- 
tion and  has  since  expanded  its  mission  to 
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bring  together  under  one  roof,  information 
from  other  Alberta  municipalities,  the 
Province  of  Alberta,  StatsCanada,  and  oth- 
ers to  satisfy  business  information  require- 
ments. Equity  of  $225,000  is  being  sought  to 
help  finance  the  acquisition  of  equipment, 
retain  contract  personnel,  promote  the 
company,  and  provide  working  capital. 


Computer  Software 
Client/server  Solutions 


This  Edmonton  company  was  established  in 
1993  to  provide  advanced  client/server 
solutions  for  business  process  re-engineer- 
ing. The  company  offers  a unique  combina- 
tion of  superior  products  and  professional 
services  to  address  mission  critical, 
line-of-business  workflow  and  document 
management  applications  in  large  corporate 
environments.  Currently,  the  company  is 
seeking  $100,000  in  equity  capital  to  enable 
it  to  intensify  its  marketing  efforts  across 
Western  Canada,  to  reinforce  its  customer 
support  services  and  to  increase  its 
research  and  development  activities. 


This  Edmonton  company,  incorporated  in 
1994,  has  developed  a Macintosh  network 
license  server  that  enables  network  adminis- 
trators to  limit  the  number  of  people  access- 
ing an  application  at  any  one  time,  audit  net- 
work and  application  activity  and  strengthen 
overall  network  security.  This  technology  is 
being  used  by  NASA,  LLNL,  Boeing, 
Hughes,  Jet  Propulsion  Lab,  as  well  as  sev- 
eral hundred  Fortune  500  customers  in  the 
U.S.  Annual  market  potential  is  estimated  to 
be  $20  million.  Equity  capital  of  $150,000  is 
being  sought  to  fund  the  development  of 
RISC  and  cross  platform  versions.  A mini- 
mum of  $100,000  would  be  acceptable  from 
either  an  active  or  passive  investor. 


CONSTRUCTION 


Commercial  Building 
Developer 


This  Edmonton  company,  incorporated  in 
1983,  was  formed  to  develop  specialty  soft- 
ware packages  for  a wide  range  of  niche 
markets.  It  has  specialized  in  the  develop- 
ment of  sign  design  software  packages  and 
is  now  preparing  to  branch  into  additional 
areas  of  opportunity.  The  company  is 
currently  working  on  an  upgrade  of  its  sign 
design  software.  The  product  offers  users  a 
full  set  of  design  and  drawing  functions  with 
added  ability  to  estimate  on  prospective 
jobs  by  producing  a job  order  and  fully 
engineered  blueprints.  The  company  is 
currently  seeking  $450,000  in  equity  to  bring 
this  opportunity  to  the  commercialization 
stage.  These  funds  will  be  used  to  purchase 
production  equipment,  computers,  comput- 
er software  and  to  design  and  implement  the 
marketing  program. 


This  company,  located  130  miles  northeast 
of  Edmonton,  commenced  operations  in 
1990  to  develop,  build  and  own  junior 
department  stores  for  a major  Canadian 
chain.  The  buildings  range  from  7,500 
square  feet  to  10,000  square  feet.  The 
interiors  are  finished  to  specification  and 
leased  on  a 15  to  20  year  lease,  triple  net 
to  the  department  store  chain.  The  compa- 
ny has  three  stores  in  inventory  which  it 
wants  to  sell  for  $1,985  million.  The  net 
proceeds  will  be  used  to  construct  and 
lease  additional  stores. 


Condominium 

Development 


This  construction/land  development  compa- 
ny has  been  involved  in  the  management 
and  development  of  real  estate  projects  in 
the  Calgary  area  since  1989.  Its  current 
project  is  a 59  unit  senior  citizens  apartment 
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condominium  complex.  The  project  will  con- 
tain 27  - 825  square  foot  units  and  32-615 
square  foot  units  with  full  amenities.  The  site 
consists  of  seven  city  lots  near  Stampede 
Park.  The  necessary  approvals  have  been 
obtained  and  the  project  will  proceed  once 
financing  has  been  finalized.  Equity  of 
$500,000  is  being  sought  to  complete  the 
financing  on  this  $4.5  million  project. 
Minimum  per  investor  is  $100,000. 


Country  Residential 
Development 


This  Lethbridge  company,  incorporated  in 
1992,  has  plans  for  an  exclusive  country 
residential/recreational  subdivision.  The 
project  will  offer  100,  1.5  acre  family  lots. 
Architectural  and  landscape  guidelines  will 
ensure  Victorian  construction  designs. 
Approvals  are  in  place  and  pre-marketing  of 
phase  one  is  underway.  Equity  of  $660,000 
is  required  and  a 50  percent  interest  in  the 
venture  is  being  offered.  Minimum  invest- 
ments of  $250,000  will  be  considered. 


Construction  Heating 
Technoiogy 


Incorporated  in  1993,  this  Calgary  company 
manufactures  innovative  heating  technology 
for  portable,  construction  related  heating 
requirements.  The  system  enables  concrete 
to  be  poured  in  sub-zero  weather  by  provid- 
ing heat  uniformly  to  the  concrete  forms.  The 
president  has  over  20  years  experience  in 
the  international  heavy  construction  industry. 
Equity  of  $500,000  is  being  sought  to  launch 
the  product  in  Canada  and  the  U.S. 
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Commercial  Construction 

■■ 

Incorporated  in  1970,  this  general  contract- 
ing company  is  involved  in  commercial 
construction  in  the  Edmonton  and  northern 
Alberta  regions,  having  completed  some 
1700  projects  since  its  inception.  The 


company  provides  complete  Design/Build 
services  from  initial  planning  through  project 
management  to  final  completion.  Following  a 
period  of  loss  recovery  and  economic 
constraint,  the  company  forecasts  steady 
growth  and  is  seeking  equity  investment  in 
the  amount  of  $150,000  to  enable  it  to 
improve  its  cash  flow  and  take  an  increased 
volume  of  work.  The  company  is  interested 
in  some  form  of  active  partnership  or 
amalgamation  with  an  existing  firm. 


ELECTRONICS 

\ UPDATE/ 


This  Calgary  company  has  been  involved  in 
electro  optics  contracting  and  research  and 
development  since  its  establishment  in 
1979.  The  company  has  invested  $1  million 
in  the  development  of  an  airborne  optical 
remote  sensing  instrument  which  is  the  most 
advanced  unit  of  its  type  in  existence.  The 
product  is  poised  to  capture  a significant 
share  of  a $70  million  market.  Investments  of 
$1  million  are  being  considered  to  finance 
an  expansion  aimed  at  enhancing  the 
company’s  marketing  program,  developing 
successor  products  and  expanding  its 
contract  services. 


This  Calgary  based  company  was  incorpo- 
rated in  1986,  employs  over  ten  people,  and 
is  traded  publicly.  It  is  engaged  in  the 
design,  manufacture,  research,  develop- 
ment and  distribution  of  innovative,  environ- 
mentally aware,  high  tech  lifestyle  products. 
The  company  is  in  its  final  stages  of 
developing  and  marketing  two  products. 
One  is  a CSA  approved  electronic  device 
which  produces  ozone,  the  other  is  a 
security  alert  system.  In  addition,  the  com- 
pany is  involved  in  the  marketing  and  selling 
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Electronic  Products 
Development  and  Manufacturing 


Electro  Optics  Company 
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of  licensing  and  distribution  agreements  for 
an  identification  system  for  domestic  pets, 
horses  and  specialty  animals.  The  company 
is  seeking  a minimum  of  $600,000  to  a 
maximum  of  $1  million  in  equity  from  one  or 
more  non-participating  investors. 


Incorporated  in  1992,  this  Calgary  based 
company  has  developed  and  brought  to 
market  an  innovative  system  of  electronic 
circuit  board  prototyping  which  is  a hard- 
ware device  as  opposed  to  software 
or  computer  based.  The  company 
commenced  marketing  in  May  1994  and 
signed  a contract  with  its  first  major  distribu- 
tor in  November  1994.  Equity  investment  of 
a minimum  of  $100,000  is  sought  to  mount 
an  aggressive  marketing  plan  and  to 
upgrade  facilities  and  equipment.  The  com- 
pany seeks  both  participating  and  non- 
participating investors,  ideally  knowledge- 
able of  the  electronics  industry.  Percentage 
of  company  available  is  negotiable. 


ENVIRONMENT 


Contaminated  Soil 
Recycling 


This  Calgary  based  company,  incorporated 
in  1990,  was  established  to  perform  environ- 
mental clean-up  of  sites  containing  hydro- 
carbon contaminated  soils.  The  technology 
used  is  a thermal  desorption  process  which 
has  been  in  commercial  use  in  Eastern 
Canada  and  the  U.S.  for  a number  of  years. 
Permits  have  been  obtained  to  operate  soil 
recycling  plants  in  Ontario,  Alberta,  and 
British  Columbia.  The  president  has  25 
years  experience  as  president  and  CEO  of 
an  established  site  remediation  company. 
$1.2  million  has  been  contributed  to  date, 
$3.2  million  is  required  to  fully  launch  the 
venture  and  minimum  investments  of 
$250,000  will  be  considered. 


Wastewater  Turnkey 
Systems 


This  Calgary  company,  incorporated  in 
1985,  specializes  in  the  designing,  fabricat- 
ing, and  installation  of  customized  industrial 
wastewater,  water,  and  sewage  treatment 
systems.  It  has  installed  major  turnkey 
wastewater  plants  in  Canada,  the  U.S.,  and 
Malaysia,  plus  numerous  smaller  projects, 
pilot  plants  and  engineering  works.  The 
client  base  includes:  Texas  Instruments, 
Proctor  and  Gamble,  Pepsi  Canada, 
Johnson  and  Johnson  and  the  Perrier  Group 
of  America.  Sales  in  1994  were  in  excess  of 
$2  million.  A further  investment  of  $1.5 
million  is  being  sought  to  internally  finance 
new  projects  and  to  acquire  compatible 
businesses  which  can  add  to  the  company’s 
long  term  revenues. 
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Water  Treatment  System 

■■ 

Incorporated  in  1992,  this  publicly-traded 
Edmonton  company  designs,  manufactures, 
distributes,  installs  and  services  water  and 
wastewater  treatment  facilities  and  equip- 
ment in  Canada  and  the  U.S.  It  has  the 
exclusive  license  to  manufacture  and  sell  a 
“breakthrough”  water  treatment  system.  The 
company  has  21  employees  and  sales  are 
estimated  at  $2  million  for  1994.  To  support 
its  fast  growth,  the  company  requires  assis- 
tance in  the  form  of  equity  and/or  strategic 
alliances.  The  company  has  recently  gone  to 
the  public  market,  seeking  to  raise  $3  million 
and  welcomes  additional  investors. 


Environmental 
Management  Services 


Incorporated  in  1984,  this  Calgary  firm 
provides  environmental  management 
services  to  industry  and  government.  To 
date,  the  company  has  over  500  completed 
projects  providing  leading  edge  technolo- 
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I N VESTMENT 


Ahaia 

ECONOMIC  DEVELOPMENT 
AND  TOURISM 


Investment  News 


ENGINEERING  FIRM 
APPROACHING 
BILLION-DOLLAR  YEAR 

The  engineering  conglomerate,  Agra 
Industries  Ltd.,  is  betting  on  contracts 
with  red-hot  economies  in  the  devel- 
oping world  to  grow  into  a $1 
billion-a-year  oompany  by  1996.  Agra 
has  signed  eight  new  engineering 
construction  contracts  totally  $33 
million  in  the  first  quarter  of  1995. 

Over  the  last  five  years,  Agra’s 
revenue  has  increased  264  percent 
and  its  assets  have  grown  by  40 
percent  as  the  company  expanded 
and  diversified.  About  70  percent  of 
the  firm’s  revenue  comes  from 
engineering  and  construction  ser- 
vices. It  handles  projects  ranging 
from  energy  studies  in  Iran  to  soil 
identification  work  in  Macao,  to  a $35 
million  contract  to  provide  manage- 
ment of  information  systems  on  the 
massive  Three  Gorges  dam  in  China, 
to  participating  in  a consortium 
working  on  the  Hibernia  off-shore  oil 
projeot  in  Newfoundland. 

TECHNOLOGY  FOR  THE 
INFORMATION  HIGHWAY 

Edmonton  based  Compression 
Technologies  Inc.  is  aiming  to  save 
the  world’s  communicators  toll 
charges  on  the  information  highway. 
The  newly  listed  Alberta  Stock 
Exchange  company  hopes  to  triple  its 


annual  sales  to  $1.4  million  by  next 
November  with  the  sales  of  its  new 
Warp  III.  Like  Warp  I and  II,  Warp  III 
uses  a silicon  chip  developed  by 
DCP  Research  in  Edmonton  to 
compress  computer  data  so  that 
more  information  can  be  put  through 
telephone  lines. 

BOTTLED  WATER  BUSINESS 

Hygaard  Fine  Foods  of  Sherwood 
Park  is  expanding  into  the  bottled 
water  market  with  the  completion  of  a 
$1.5  million  plan.  Hygaard  entered 
into  a joint  venture  with  Merlen  Foods 
of  Illinois  to  bottle  and  distribute  water 
across  Canada  and  the  U.S.  A 20,000 
square  foot  building  adjacent  to  the 
company’s  current  site  is  home  to  the 
new  plant  in  which  Merlen  Foods  has 
provided  the  engineering  technology 
and  Hygaard  the  distribution  system 
for  the  new  water  produets.  Hygaard 
has  been  in  business  sinee  1969 
and  it  produces  fresh  sandwiches, 
burgers  and  specialty  items  such  as 
donairs  and  dry  garlic  ribs. 

PAYPHONE  FOR  21  ST 
CENTURY  MANUFACTURED 
IN  CALGARY 

Northern  Telecom  is  relocating  400 
jobs  to  Calgary  to  manufacture  its  pay- 
phone for  the  21st  century.  The 
Millennium  payphone  has  a video 
display  to  guide  callers,  voice-mail-like 


audio  prompting,  a choice  of  ways  to 
pay,  and  a volume  control.  The  prod- 
uct is  already  a success  in  Eastern 
Canada  and  parts  of  the  U.S.  Calgary 
was  chosen  above  other  Northern 
locations  in  Canada,  the  U.S.  and  Asia 
because  “it  was  the  best  match  in 
terms  of  engineering  and  technology” 
said  Dave  Wilson,  assistant  vice- 
president  and  business  unit  manager 
for  the  Millennium.  Northern  Telecom 
exports  more  than  $1  billion  of 
products  annually  from  Alberta. 

PCL  WINS  AWARD  FOR  BRIDGE 

PCL  Constructors  Inc.  is  the  winner  of 
one  of  eight  1995  Build  America 
awards  from  the  Associated  General 
Contractors  of  America.  PCL  is  the 
first  Canadian  contractor  to  ever  win 
the  award  which  has  been  given  in 
recognition  of  excellence  in  the 
construction  industry  since  1972.  The 
award  was  presented  for  PCL’s  role 
in  building  a three-span,  cable- 
stayed  bridge  over  the  Mississippi 
River  at  Alton,  Illinois.  The  project  was 
a joint  venture  with  McCarthy 
Construction  of  St.  Louis,  Missouri. 

PETROCHEMICAL  PLANT 
EXPANSION 

Due  to  world  demand  for  plastic. 
Shell  Canada  Ltd.  will  invest  $25 
million  to  expand  its  petrochemical 
plant  near  Fort  Saskatchewan. 
Construction  at  the  Scotford  refinery 
will  begin  mid-May  and  be  completed 
by  April  1996.  Shell  expects  its  plant 
to  produce  450,000  tonnes  of  styrene 
each  year,  up  from  400,000.  Styrene 


is  the  building  block  in  plastic  and 
rubber  products,  in  everything  from 
insulation  to  automobile  parts.  Rising 
prices  of  all  petrochemicals  con- 
tributed $97  million  to  Calgary-based 
Shell’s  $260  million  profit  in  1994. 

SHERRITT  OPENS  NEW  PLANT 

Sherritt  Inc.  restarted  the  original 
ammonia  plant  at  its  Redwater  facility. 
Built  in  1968  and  mothballed  in  1987, 
the  plant  has  been  restarted  to  enable 
Sherritt  to  meet  growing  market 
demand  for  ammonia.  The  plant  will 
add  670  tones  per  day  to  Sherritt’s 
production  and  is  running  at  115  per- 
cent of  its  designed  capacity.  The  $6 
million  project  was  completed  in  less 
than  13  weeks  with  as  many  as  100 
people  working  on  the  project.  The 
restart  has  created  15  operating  jobs. 

SUNCOR  MOVES  HEAD  OFFICE 

In  March  1995,  Suncor  Inc. 
announced  its  plans  to  move  its 
corporate  headquarters  to  Calgary 
from  Ontario.  The  bulk  of  Suncor’s 
operations  and  employees  are  locat- 
ed in  Alberta,  with  the  majority 
centered  at  Suncor’s  oilsands  plant  in 
Fort  McMurray.  Suncor  posted  earn- 
ings of  $121  million,  up  61  percent 
over  the  previous  year.  The  Oil  Sands 
Group  announced  a multi-million 
expansion  last  year  and  the 
Resources  Group  is  busy  working  a 
massive  natural  gas  field  near 
Grande  Prairie.  The  new  corporate 
offices  should  be  ready  by 
September  1 with  relocation  complet- 
ed by  the  end  of  the  year. 


COLOMBIAN  PIPELINE  VENTURE 

Two  Calgary  based  companies  have 
finalized  a deal  to  invest  in  a $2 
billion  (US)  oil  pipeline  project  in 
Colombia.  TransCanada  PipeLines 
Ltd.  (TCPL)  and  IPL  Energy  Inc.  have 
signed  for  Oleoducto  Central  SA, 
(OCENSA)  a new  Colombian  pipeline 
company  to  proceed  with  the  project. 
OCENSA  will  own,  expand,  finance 
and  operate  the  800  kilometer 
pipeline  along  with  related  infrastruc- 
ture and  port  facilities.  The  line  will 
carry  500,000  barrels  a day  from  the 
Cusiana  and  Cupiagua  fields  to  the 
Caribbean  port  of  Covenas.  TCPL 
and  IPL  will  each  hold  a 17.5  percent 
equity  interest  in  the  pipeline  through 
their  international  subsidiaries.  Each 
will  invest  $105  million  (US)  to  oper- 
ate the  line.  Completion  of  the  project 
is  scheduled  for  1997. 


RESEARCH  INSTITUTE  FOR 
UNIVERSITY  OF  ALBERTA 

Six  major  pharmaceutical  companies, 
Ottawa  and  the  government  of 
Alberta  will  spend  $5  million  to  start 
the  Edmonton  based  Pharmaco- 
Economics  institute  which  is 
scheduled  to  open  in  September.  The 
Institute  is  supported  by  drug  giants 
Eli  Lilly  Canada,  Glaxo  Canada, 
Hoffman  LaRoche,  Miles  Canada, 
Ciba  Geigy  Canada  and  Smith  K-line 
Beecham  who  are  together  contribut- 
ing $2.5  million  over  the  next  three 
years.  Pharmaco-economics  is  the 
study  of  which  new  drugs  can  do  the 
best  job  for  the  least  amount  of 
money.  The  Institute  will  also  deter- 
mine if  drug  therapy  is  the  best, 
least-costly  option  the  health  care 
system  can  provide. 
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gies  in  the  areas  of  waste  removal  and  recy- 
cling, site  remediation/restoration,  and 
biodegradable  waste  reduction.  Its  strategic 
plan  is  to  fully  penetrate  three  key  regions  in 
the  U.S.;  the  west  coast,  the  gulf  coast,  and 
the  eastern  seaboard.  Expansion  capital  of 
$2  million  is  required  and  minimum  incre- 
ments of  $250,000  will  be  considered. 


This  environmental  company  was  incorpo- 
rated in  Calgary  in  1987,  employs  15  and  its 
estimated  sales  for  1995  are  $20  million 
(U.S.).  The  company  specializes  in  the 
development,  marketing,  and  operation  of 
technologies  that  convert  municipal, 
commercial,  and  biomedical  waste  into 
energy  and  other  useful  commodities.  It 
owns  the  worldwide  manufacturing  and  mar- 
keting rights  to  a gas  generator  technology 
and  is  utilizing  a microwave  technology  for 
the  disinfecting  and  reducing  of  biomedical 
wastes.  The  company  is  seeking  an  equity 
investment  of  $5  million  (U.S.)  in  order  to 
continue  its  research,  development  and 
manufacturing  of  its  gas  generator  and  to 
pursue  the  development  of  other  waste 
incineration  technologies. 
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Mobile  Dehydration  Unit 

■■ 

Located  near  Edmonton  this  company,  incor- 
porated in  1992,  has  acquired  the  licensing 
and  manufacturing  rights  from  a German  firm 
for  a dehydration  device  exploiting  a patent- 
ed radiant  heat  process  for  removing  water 
from  solid/water  mixtures,  such  as  municipal 
and  industrial  applications.  The  device  is 
mobile,  compact,  easily  cleaned  and  main- 
tained. It  can  be  adapted  to  a variety  of  uses, 
particularly  treated  sewage,  pulp  and  tar 
sands.  Equity  of  up  to  $6  million  is  required 
for  continued  research  and  product  develop- 
ment and  for  market  expansion. 


Environmental  Drying 
Systems 


Incorporated  in  1990,  this  Edmonton  compa- 
ny has  designed  and  been  granted  a patent 
by  the  U.S.  Patent  Office  for  an  environmen- 
tally friendly  drying  system,  which  is  built  Into 
a 45  foot  steel  container  for  ease  of  ship- 
ment worldwide.  A truly  modular  system,  this 
system  can  process  various  industrial 
sludges  and  contaminated  soils.  Its  unique 
control  system  allows  It  to  handle  all  target- 
ed E.P.A.  volatile  organic  compounds.  The 
company  is  seeking  $5  million  to  build,  test 
and  demonstrate  Its  first  commercial  unit. 


Wastewater  Treatment 
Process 


This  Edmonton  company,  was  established  in 
1979  and  incorporated  in  1988,  to  develop  a 
unique  physio-chemical  treatment  process 
for  the  treatment  of  sewage  and  effluent.  Well 
over  $2  million  has  been  spent  on  research 
and  development  over  the  last  eight  years 
and  it  is  now  substantially  complete.  Patents 
have  been  obtained  In  16  countries  and  a 
number  are  pending.  The  process  is  both 
extremely  efficient  and  economical,  and  has 
been  licensed  in  Europe,  where  it  has  been 
installed  in  six  full-scale  food  processing 
factories  with  excellent  results.  An  investment 
of  $750,000  is  required  to  initiate  a 
promotional/marketing  plan. 
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Environmentally  Friendly 

De-Icer 

Incorporated  in  1992,  this  Edmonton  compa- 
ny is  in  the  final  stages  of  the  development 
of  an  environmentally  sound  alternative 
de-lcing  product  called  Calcium  Magnesium 
Acetate  (CMA).  The  product  is  made  from 
cheese  whey  (now  being  manufactured 
using  glacial  acetic  acid  and  dolomitic  lime). 
The  company’s  process  will  produce  CMA 
for  about  one  third  of  the  current  cost. 
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making  it  an  attractive  alternative  to  road  salt 
for  de-icing.  Equity  of  $850,000  is  required 
to  complete  the  pilot  project  and  begin 
commercial  production. 


Environment  Friendly 
Insecticides 


Incorporated  in  1987,  this  Edmonton  oompa- 
ny  has  the  exclusive  Canadian  manufactur- 
ing and  distribution  rights  to  a line  of  highly 
effeotive,  non-toxic  insecticides  for  domestic 
use.  Since  introducing  its  products  to  the 
western  Canadian  market  in  1990,  the 
company  now  sells  to  most  major  retailers 
and  has  a 10  year  supply  contract  with  a 
large  distributor  of  gardening  products.  The 
company  is  seeking  equity  of  $750,000  to 
finance  an  expansion  into  Eastern  Canada. 


FOREST  PRODUCTS 


Incorporated  in  1988  as  a conventional 
sawmill,  this  company  has  drawn  up  a 
revised  plan  to  build  a highly  automated 
value-added  wood  manufacturing  plant 
in  the  Edmonton  region.  The  company  will 
produce  edge  glued,  finger  jointed  and  lam- 
inated products.  Initial  capacity  will  be 
25,000  cubic  metres  of  finished  products, 
expanding  to  38,000  cubic  metres.  The 
company  aspires  to  become  a leader  in 
producing  high  quality  wood  products  for 
the  European  and  Japanese  markets.  The 
company  seeks  an  equity  investment  of 
$2  million  to  commence  the  project.  Total 
capital  requirements  are  $7.4  million,  some 
of  which  will  be  financed  by  government 
programs  and  terms  loans. 


This  northern  Alberta  company  was  incor- 
porated in  1994.  It  is  a greenhouse  opera- 


tion which  is  co-owned  by  the  local  eco- 
nomic development  society  and  a local 
native  band.  Based  in  the  town  of 
Wabasca,  the  company  is  addressing  the 
increasing  demand  for  tree  seedlings  by 
the  large  forest  companies  and  the  many 
more  smaller  contractors.  The  company  is 
seeking  $150,000  in  equity  for  the  capita! 
construction  costs.  It  is  interested  in  partic- 
ipating and  non-participating  investors  and 
the  percentage  of  the  company  available 
to  the  investors  is  negotiable.  The  compa- 
ny would  prefer  to  work  with  investors 
which  would  be  able  to  facilitate  future 
expansion. 

\ UPDATE/ 


Forestry/Tree 
Seedling  Operation 


Incorporated  in  1990,  this  northern  Alberta 
company  is  in  the  business  of  sowing  and 
delivering  good  quality,  tree  seedlings  to 
local  and  regional  forestry  companies.  The 
company  is  well-established  and  has  an 
excellent  working  relationship  with  a number 
of  forestry  companies.  The  company 
expects  to  sow  approximately  725,000 
cavities  and  deliver  600,000  good  quality 
seedlings  each  year.  The  owner/manager 
has  had  extensive  direct  involvement  in  the 
tree  seedling  industry  in  northern  Alberta  for 
the  past  8 years.  The  company  is  currently 
seeking  equity  in  the  amount  of  $1 15,000 
primarily  for  debt  reduction.  These  funds  will 
also  enable  the  company  to  aggressively 
pursue  potential  expansion  opportunities  in 
the  region. 


MANUFACTURING 


Incorporated  in  1980,  this  Calgary  based 
company  manufactures  high  quality  stor- 
age units  for  audio/visual  products.  In  the 
past  two  years,  the  company  has  begun  to 
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Value  Added 
Wood  Products 


tree  Seedling  Nursery 
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Audio  Video 
Storage  Units 
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focus  on  unique  wood  storage  devices 
referred  to  as  “sound  columns”  and  “CD 
sticks”.  These  four  sided,  vertical,  rotating 
“towers”  hold  a substantial  quantity  of  com- 
pact disks  or  VMS  video  tapes,  and  are 
popular  with  retailers  and  consumers  alike. 
Sales  in  1993  were  $7.8  million,  and  projec- 
tions for  1994  are  $9.8  million.  With  the 
greatest  proportion  of  its  present  sales 
resulting  from  prominent  Canadian-wide 
retailers,  the  company  is  now  seeking  to 
expand  its  market  presence  internationally, 
and  is  seeking  $1  million  to  develop  new 
and  existing  export  markets. 


Reversible/Variable 
Pitch  Fan 


This  Edmonton  company,  with  estimated 
sales  of  $4  million  in  1995,  has  patents 
issued  or  pending  in  Canada,  the  U.S.  and 
several  other  countries  for  its  reversible/ 
variable  pitch  fan.  The  fan  is  installed 
on  equipment  engines,  providing  total 
temperature  control  via  air  movement  — 
automatically  and  manually.  In  1993,  the 
company  signed  an  agreement  with 
Caterpillar  Inc.  for  the  installation  of  its  fans 
on  their  machinery.  This  arrangement  will  be 
reviewed  in  late  1995,  allowing  the  compa- 
ny to  promote  its  product  to  other  equip- 
ment manufacturers.  Equity  of  $5  million  is 
sought  in  both  long  term  loans  and  financ- 
ing to  construct  a new  facility  in  west 
Edmonton  that  would  meet  the  company’s 
expected  increased  demand  for  its  product. 


Environmentally  Compliant 
Thermoplastic  Powder  Coatings 


This  award  winning  Calgary  company, 
incorporated  in  1987,  has  developed  the 
equipment  and  materials  to  apply  thermo- 
plastic protective  coatings  to  a variety  of 
surfaces  in  field  or  shop  applications.  The 
company  completed  the  product  research 
and  development  in  late  1991  and  started 


commercial  operations  in  early  1992.  The 
company  has  been  chosen  by  the  U.S.  Air 
Force  as  its  supplier  worldwide.  Testing  is 
underway  at  selected  bases  which  is 
expected  to  lead  to  full  scale  implementa- 
tion of  the  systems  by  mid  1995.  Equity  of 
$2  million  is  required  over  the  next  two 
years  to  set  up  distributorships  through- 
out the  U.S.  and  Canada  and  to  retire 
existing  debt. 


Flat-Proof  Bicycle  Tires 


In  1989  this  Calgary  company  started  to 
manufacture  and  market  a bicycle  tire 
which  is  totally  puncture-proof,  can  never 
lose  air,  has  no  valve  stem,  requires  no 
maintenance  and  provides  a soft,  air-cush- 
ioned ride.  The  company  is  interested  in 
sourcing  $1  million  of  investment  capital  to 
expand  its  operations  and  take  the  project 
to  the  next  level.  The  company  is  interest- 
ed in  investors,  a joint  venture  and/or  tech- 
nology transfer  with  a licensing  agreement 
from  parties  capable  of  manufacturing  the 
product. 
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This  Calgary  company  has  successfully 
marketed  its  own  brand  name  batteries  to 
automotive,  commercial,  and  recreational 
markets  in  Western  Canada  since  1988.  It 
has  now  formed  a strategic  alliance  with  a 
major  Canadian  corporation  to  manufacture 
its  own  line  of  lead-acid  batteries.  The  bat- 
teries will  be  aimed  at  the  auto,  truck,  trac- 
tor, and  recreation  vehicle  replacement 
markets  in  Western  Canada  and  northwest- 
ern U.S.  In  the  marketing  area  of  southern 
Alberta,  3.8  million  batteries  are  replaced 
each  year.  The  new  plant  will  produce 
750,000  units  or  20  percent  of  the  target 
market.  Equity  of  $1.5  million  is  being 
sought  for  equipment,  leasehold  improve- 
ments, and  working  capital. 


Auto/Recreation 
Battery  Manufacturer 
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This  Calgary  company,  incorporated  in 
1953,  manufactures  a wire  mesh  which  is 
used  to  reinforce  concrete  structures.  It  has 
proven  to  be  aggressive,  knowledgeable, 
innovative  and  adaptable  in  keeping  abreast 
of  changes  in  the  construction  industry.  The 
company  has  captured  and  maintained  a 
major  share  of  the  western  Canadian  market 
for  its  products  (estimated  to  be  30  percent). 
An  equity  investment  of  $1  million  is  required 
for  new  equipment  purchases  and  debt 
repayment. 


Wire  Mesh  Concrete 
Reinforcement 


\update/ 


Incorporated  in  1993,  this  Edmonton  compa- 
ny is  involved  in  the  development  and 
application  of  high  quality  metal  coatings 
targeted  for  the  fastening,  pipe  coating, 
oil  and  gas,  pulp  and  paper,  mining  and 
structural  steel  industries  in  Western 
Canada.  The  company  also  holds  the  North 
American  rights  to  two  metal  coatings  devel- 
oped and  patented  by  a leading  U.S.  firm. 
The  company  is  seeking  to  establish  a coat- 
ing facility  in  central  Alberta  and  to  bring  its 
proprietary  coating  products  to  the  market- 
place. Equity  financing  of  $7.5  million  is 
being  sought  to  purohase  the  facility,  equip- 
ment and  supplies  in  addition  for  working 
capital.  Minimum  investment  is  $1  million. 
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Metal  Coating  Products 


\ NEW  / 


This  Calgary  based  company,  established 
in  1994  manufactures  and  distributes  a 
quality  line  of  footwear.  By  capitalizing  on 
its  invention  of  a unique  kind  of  rubber 
insoles,  the  company  will  design,  manufac- 
ture and  market  a new  line  of  shoes  using 
recycled  tires  for  the  soles  and  quality 
leather  for  the  uppers.  Styles  will  include 
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Footwear  Manufacturer 


sandals,  runners,  dress  shoes,  hiking 
boots  as  well  as  combat  boots  for  the  mili- 
tary. The  company’s  line  of  quality 
footwear  will  be  sold  through  major  distrib- 
utors and  retail  chains  in  both  Canada  and 
the  U.S.  Investment  capital  of  $1.4  million 
(U.S.)  is  sought  for  start-up  and  production 
costs.  Inquiries  from  both  participating  and 
non-participating  investors  are  welcome. 


Drill  Bit  Manufacturer 


This  Red  Deer  company,  formed  in  1992,  is 
planning  to  manufacture  a limited  line  of 
down  hole  drill  bits  consisting  of  4 1/2”  and  4 
3/4”  sizes.  The  bits  are  primarily  for  use  by 
the  oil,  mining,  water  and  construction  indus- 
tries. Currently,  there  are  no  Canadian 
manufacturers  and  the  major  U.S.  firms  are 
not  focusing  on  these  smaller  sizes.  Based 
on  the  current  demand  for  standard  drill  bits, 
the  company  is  looking  for  an  investment  of 
$2  million  to  begin  manufacturing. 


Custom  Garment 
Manufacturer 


This  Calgary  company,  incorporated  in 
1987,  designs  and  manufactures  its  own 
line  of  casual  western  wear  (shirts,  vests, 
sweaters,  and  jackets).  It  operates  from  an 
8,000  square  foot  facility,  operates  up  to 
80  machines  and  handles  all  work 
in-house,  including  silk  screening.  The 
company  sells  to  western  wear  stores  and 
lately  has  landed  a successful  direct  home 
sales  program.  Sales  are  expected  to 
exceed  $1.5  million  in  1994.  Equity  of 
$240,000  is  required  for  expansion  and 
experienced  business  immigrants  seeking 
active  participation  are  welcome. 


This  Canmore  company  presently  manufac- 
tures all  brands  of  skis  by  applying  custom 
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designed  graphics  to  them.  The  process 
involves  ultraviolet  reacting  epoxies,  two 
component  pigmented  urethanes,  and 
screen  printed  images.  The  company  now 
plans  to  manufacture  its  own  line  of  skis  by 
utilizing  a unique  method  of  photographio 
quality  printing.  Customers  range  from  rental 
shops  and  individual  skiers,  to  four  different 
chains  of  ski  stores  across  North  America 
which  include  over  1,000  shops.  Equity  of 
$325,000  is  needed  to  finance  the  expan- 
sion and  a minimum  involvement  of 
$100,000  will  be  considered. 
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Boardgames  and  Puzzles 

■■ 

This  Edmonton  company  was  established  in 
1986  to  bring  innovative  new  games  and 
puzzles  to  a worldwide  market  and  has 
since  grown  to  become  Western  Canada’s 
largest  manufacturer  and  distributor  of 
games.  To  date,  the  company  has  devel- 
oped over  two  dozen  unique  products  that 
have  received  buyer  acceptance  across 
North  America  and  as  far  away  as  Australia. 
The  company  is  seeking  equity  investment 
of  $250,000  to  enable  it  to  pursue  a broader 
product  line  and  establish  an  independent 
marketing  company  for  the  development 
and  promotion  of  new  game  products. 


Equestrian  Product 
Manufacturer 


This  company,  incorporated  in  1992,  now 
operates  out  of  a 4,000  square  foot  manu- 
facturing facility  in  Calgary.  It  produces  high 
quality  horse  blankets,  cooler  blankets, 
horse  jumps,  shipping  pads,  saddle  pads, 
and  dog  coats.  It  also  distributes  various 
lines  of  horse  tack  products.  The  company's 
sales,  gross  margins,  and  profits  have 
increased  steadily  and  dramatically  since  its 
inception  and  are  expected  to  exceed  $1 
million  in  1996.  Expansion  capital  of 
$500,000  is  sought  and  minimum  invest- 
ments of  $100,000  will  be  considered. 


This  Edmonton-based  company  was  incor- 
porated in  1993  for  the  purpose  of  develop- 
ing, manufacturing  and  marketing  a line  of 
mixers  for  use  in  a variety  of  industrial  and 
research  applications.  The  company’s 
mixers  employ  the  principle  of  inversion, 
resulting  in  mixing  action  greatly  superior  to 
that  of  conventional  mixers.  Using  its  revolu- 
tionary linear  drive  system,  the  company  has 
developed  a new  inversion  mixer  with 
production  prototypes  in  a variety  of  sizes. 
Patent  application  has  been  submitted  and 
the  company  is  now  seeking  $500,000  in 
equity  capital  to  commercialize  its  product 
within  North  America. 


Advertising  & Paper 
Products  Manufacturing 


Incorporated  in  1991,  this  Nisku  based 
company  has  successfully  established  a 
western  Canadian  advertising  paper  prod- 
uct manufacturing  operation  and  developed 
a new  "patent  pending”  advertising  paper 
product  line.  The  primary  business  target  for 
1995  is  for  the  company  to  secure  the  “lion’s 
share"  of  a traditional  consumer  commodity 
advertising  market  in  Western  Canada  and 
to  significantly  expand  the  Canadian  distrib- 
ution of  its  new  product  line.  The  company  is 
seeking  $100,000  in  equity  investment  from 
non-participating  investors.  The  funds  will  be 
used  both  for  working  capital  and  for  capital 
expenditure  on  graphic  art  equipment  and 
shop  facilities. 


\ NEW  / 


This  privately-held  company  was  incorporat- 
ed in  1976  and  employs  20.  It  is  a manufac- 
turer and  wholesaler  of  a wide  variety  of 
window  covering  products  including 
shutters,  Venetian  blinds,  vertical  blinds,  fab- 
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Manufacturer  of  Window 
Covering  Products 
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ric  valances  and  draperies,  and  shoji.  Based 
in  Calgary,  the  company’s  8,000  square  foot 
production  facility  fabricates  all  its  products. 
Due  to  increasing  demand  and  the  equip- 
ment’s limited  capacity,  the  company  is 
seeking  to  update  and  expand  its  produc- 
tion facilities  and  the  principals  are  willing  to 
sell  25  percent  ownership,  or  more,  for  a 
minimum  investment  of  $250,000.  An 
investor  with  a similar  background  in  this 
industry  who  can  contribute  both  vision  and 
participation  is  preferred. 


This  Calgary  company,  in  operation  since 
1984,  manufactures  a wide  range  of  skin 
and  hair  care  products.  Raw  materials  are 
sourced  worldwide  to  produce  high  quality 
creams  and  lotions  capable  of  competing  in 
the  international  marketplace.  The  company 
has  its  own  silkscreening  and  hot  stamping 
equipment.  To  reach  its  goal  of  $5  million  in 
annual  sales,  the  company  is  seeking 
$135,000  in  equity  capital.  One  third  of  the 
company  is  available  to  the  investor. 


All-Terrain  Power 
Wheelchair 


This  Alberta  eompany  was  formed  to  design, 
manufacture  and  sell  power  wheelchairs. 
Incorporated  in  1993,  the  goal  is  to  produce 
high  quality  electric  wheelchairs  which 
provide  users  with  increased  mobility  under 
difficult  terrain  conditions.  The  produet  is  an 
all-terrain  electric  powered  wheelchair  with 
unprecedented  mobility  both  indoors  and 
outdoors.  It  has  the  capability  of  operating  in 
sand,  gravel,  snow,  mud  and  water  up  to 
one  foot  deep.  A working  model  exists, 
however,  further  development  is  required  to 
bring  the  unit  to  the  market  ready  stage.  The 
company  is  seeking  investment  capital  of 
$400,000  to  proceed  with  the  commercial- 
ization of  this  product.  Management  is  look- 
ing for  non-participating  investors  with  a 
minimum  of  $100,000  each. 


Injection  Moulded 
Irrigation  Fittings 


Incorporated  in  1986,  this  Edmonton-based 
company  manufactures  injection  moulded 
items  for  irrigation  and  other  applications. 
The  company’s  principal  product  is  a 
durable,  leak  proof  fitting  to  be  used  on 
flexible,  polyethylene  pipe.  Designed  to 
achieve  reliable  connections  quickly  and 
without  tools,  these  fittings  are  used  any- 
where with  flexible  polyethylene  pipe  such 
as  irrigation  and  sprinkler  systems,  plumb- 
ing systems,  swimming  pools  and  water 
wells.  The  company  is  poised  for  expansion 
into  additional  products  and  markets  and  is 
seeking  equity  capital  of  $500,000  to  imple- 
ment this  expansion. 


Portable  Wheelchair 
Lift  System 


This  Edmonton  company  has  developed  a 
wheelchair  lift  for  the  physically  handi- 
capped. The  product  is  an  electric  lift  for 
wheelchairs  which  may  be  used  to  raise  the 
chair  to  a suitable  height  for  a variety  of 
situations  including  desks,  counters,  hair 
salons,  dentist  offices  and  even  in  areas 
such  as  factory  assembly  lines.  An  engi- 
neering prototype  has  been  developed 
which  has  demonstrated  the  technical  feasi- 
bility and  basic  operation  of  the  produet. 
The  company  is  eurrently  seeking  equity  of 
$300,000  to  initiate  production  and  to 
undertake  the  development  of  a compre- 
hensive marketing  plan.  A minimum  of 
$100,000  is  required  and  the  company 
welcomes  participating  investors. 
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Portable  Travel  Pillow 


This  Alberta  company  was  incorporated  in 
1994  to  manufacture  and  distribute  a 
travel-sized  foam  pillow  and  portable  foam 
spectator  seat  cushion.  The  company  has 
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acquired  the  exclusive  rights  to  a patent 
pending  packaging  process  and  intends  to 
use  these  items  as  a means  to  enter  the  spe- 
cialty advertising  market  in  North  America. 
The  products  are  well  suited  as  a promotion- 
al advertising  item  for  a number  of  markets 
including  airlines,  bus  lines,  railways,  profes- 
sional and  amateur  sports  teams.  The  com- 
pany is  seeking  $500,000  in  equity  capital  to 
bring  these  products  to  the  commercializa- 
tion stage.  Funding  will  be  used  to  purchase 
production  equipment  and  implement  a com- 
prehensive marketing  program. 


68i 
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. Ice  Fishing  Equipment 

This  Edmonton  based  company,  estab- 
lished in  1988,  has  invented  and  been 
issued  the  patents  for  Canada  and  U.S.  for 
a mechanical  coupler  which  has  the  ability 
to  rotate,  fold  and  lock  moving  parts.  Two 
lines  of  “state-of-  the-art”  ice  fishing  equip- 
ment have  been  designed  around  this 
coupler  and  the  company  is  currently  in 
production.  The  ice  fishing  equipment  is 
only  the  “first”  of  several  new  products  to 
use  this  patented  coupler.  Market  surveys 
conducted  during  Klondike  Days  in  1993 
and  1994  showed  strong  consumer  poten- 
tial for  the  produet.  Equity  of  up  to  $1  million 
is  required  to  capitalize  on  this  invention. 


Horse  Equipment 
Manufacturer/Distributor 


This  Calgary  company,  incorporated  in 
1991,  manufactures  and  markets  a range  of 
state-of-the-art,  European  designed  prod- 
ucts to  the  growing  equine  industry  through- 
out North  America.  The  company’s  main 
product,  a “free-run  horse  exerciser”,  is 
manufactured  in  Alberta  and  is  unique  in 
that  there  is  no  comparable  competitive 
product  currently  available  in  North  America. 
The  company  is  looking  for  up  to  $325,000 
to  implement  an  intensive  marketing 
campaign  and  to  improve  manufacturing 


arrangements.  Equity  investment  or  debt 
financing  in  units  of  $100,000  are  available. 


Mind  Enhancement/ 
Relaxation  Devices 


This  Edmonton  company,  incorporated  in 
1981,  designs  and  manufactures  a line  of 
devices  that  use  light  and  sound  to  guide 
the  user  to  altered  states  of  consciousness 
associated  with  deep  relaxation.  Uses 
include  relaxation,  stress  control,  increased 
creativity,  chronic  pain  management, 
enhancing  athletic  performance  and  a 
non-drug  approach  to  attention  deficit  disor- 
der. Distributors  market  the  product  in  North 
America,  Europe  and  Japan.  The  company 
is  looking  for  equity  of  $200,000  to  increase 
and  modify  production  and  to  expand  and 
update  marketing.  Ownership  is  being 
offered  and  investors  with  market  consulting 
and/or  production  skills  are  desirable. 


This  Edmonton  partnership  was  estab- 
lished in  1992  to  develop  a novel  air  filtra- 
tion system.  The  partners  have  developed 
a highly  effective  system  designed  for  use 
in  residential  and  non-residential  bath- 
rooms. It  works  by  venting  contaminated 
air  from  the  toilet  bowl  through  a patented 
filter.  The  initial  investment  required  to 
participate  in  30  percent  ownership  of  the 
product  rights  is  $300,000. 


MEDICAL 
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Computerized 

Prosthetics/Oithotics  J 


This  Calgary  company  was  incorporated  in 
1990  to  manufacture  computer  aided 
designed  prosthetic  and  orthotic  devices. 
With  its  own  resources  and  $2  million  from 
medical  related  foundations,  the  company 
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has  successfully  developed  a new  system.  It 
uses  a laser  camera,  computer  teohnology 
and  a milling  maohine  to  produoe  exaot 
fitting  prostheses  and  orthoses.  The  North 
American  market  for  below-knee  prostheses 
is  estimated  to  be  worth  over  $159  million. 
Equity  of  $3  million  is  required  and  minimum 
investments  of  $500,000  will  be  considered. 
Funds  will  be  used  to  purchase  existing 
equity  and  to  further  develop  the  market  and 
product.  The  focus  will  be  to  expand  appli- 
cations in  prosthetio  and  orthotic  fields  as 
well  as  other  medioat  and  non-medical  uses 
for  CAD/CAM  software. 


Pharmaceutical  Products 


This  Calgary  based  company  was  incorpo- 
rated in  1987  and  trades  on  the  Alberta 
Stook  Exchange.  It  is  engaged  in  develop- 
ing, lioensing  and  marketing  pharmaceutioal 
produots.  Currently,  it  is  developing  and  mar- 
keting three  dermatological  products.  The 
company  is  also  developing  diabetio  nutri- 
tional and  therapeutic  products  and 
researching  and  developing  applications  of  a 
breakthrough  discovery  in  immunology  and 
bioengineering.  The  company  is  seeking  $1 
million  to  add  to  its  working  capital  so  that  the 
company  may  continue  to  manufaoture, 
advertise  and  sell  its  existing  product  lines 
while  providing  further  funding  for  researoh 
and  development  of  additional  products. 
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Biopharmaceuticals 
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Incorporated  in  1992,  this  Edmonton  oompa- 
ny  was  formed  to  develop  and  market 
nutritional  supplement  products  of  superior 
quality  and  effeotiveness.  The  oompany  has 
formulated  two  introduotory  produot  lines, 
consisting  of  five  supplements  for  general 
wellness  and  an  additional  five  aimed  at  the 
high  performance  athlete.  The  company  is 
manufacturing  and  selling  these  products  in 
Canada  and  the  U.S.  It  is  seeking  equity 


capital  of  $4  million  to  finance  entry  into  new 
markets.  The  company  has  recently  diversi- 
fied into  the  chelation  therapy  markets, 
included  in  the  $4  million  is  a plan  to  build  an 
additional  nine  chelation  olinics.  One  clinic  is 
currently  operating  suocessfully  in  Calgary. 


This  Edmonton  company,  established  in 
1990,  has  developed  a new  endartereotomy 
catheter,  a device  to  remove  atherosclerotic 
vascular  obstructions.  It  has  been  patented 
in  North  America  and  16  European  coun- 
tries. It  is  expeoted  that  within  two  years  the 
new  device  will  pass  its  clinical  trials  and  be 
ready  for  mass  produotion.  Equity  of 
$500,000  is  being  sought  to  complete  the 
experimental  evaluation  of  the  product.  An 
equity  partner  with  a minimum  of  $500,000 
would  be  acceptable.  Provincial/  federal 
government  matohing  grants,  tax  credits 
and  zero  interest  loans  are  available. 


Pre-Operative 
Hand/Arm  Sanitizer 


Incorporated  in  1989,  this  Edmonton  oompa- 
ny has  developed  a working  prototype  of  an 
automatic  surgical  suite  scrub  station.  The 
level  of  sanitation  provided  by  this  system 
is  far  superior  and  more  oonsistent  than 
current  manual  methods.  The  device  not 
only  provides  more  efficient  and  effective 
bacterial  removal  but  operates  more  quickly 
and  cost  effeotively  than  a typioal  manual 
scrub.  An  investment  of  $823,400  is 
required  to  bring  the  system  into  full  produo- 
tion. Multiple  investors  are  acceptable,  with 
a minimum  of  $100,000  per  investor. 
Preference  will  be  given  to  investors  capable 
of  providing  expertise  on  an  as  required 
basis.  Up  to  49  percent  of  the  company  is 
available  to  prospective  investors. 
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Private  Health 
Care  Services 


Founded  in  1992,  this  Edmonton  company 
provides  care-giving  institutions,  hospitals 
and  individuals  with  high  quality,  private 
health  care  services  at  cost  effective 
rates.  The  company’s  professional  staff  of 
registered  nurses,  licensed  practical  nurs- 
es and  health  support  aides  (personal 
care  attendants),  home  support/mainte- 
nance personnel  and  companions  offer  a 
full  range  of  services.  The  company  has 
implemented  specialized  care-giving  pro- 
grams including:  palliative  care,  occupa- 
tional health  services  and  special  needs 
services.  The  company  is  seeking  equity 
of  $100,000  to  assist  with  the  expansion 
and  promotion  of  its  health  care  services 
in  Alberta. 


\ NEW  / 

Medical  Diagnostic 
Products 
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This  Edmonton  based  company  was  estab- 
lished in  1993  to  conduct  research  and 
development  activities  for  medical  diagnos- 
tic products.  It  proposes  to  form  a joint  ven- 
ture, private  company  to  manufacture  and 
market  dehydrated  culture  media  and  two 
testing  kits:  one  to  detect  urinary  tract  infec- 
tion and  the  other  kit  is  for  testing  bacterial 
contamination  of  water.  Equity  investment  of 
$500,000  (U.S.)  is  being  sought  from  both 
participating  and  non-participating  investors. 
Monies  will  be  used  to  obtain  space  for  both 
production  and  quality  control. 


OIUGAS/MINING 


Incorporated  in  1979,  this  Edmonton  com- 
pany, is  involved  in  the  acquisition,  devel- 
opment and  exploration  of  mineral  claims. 


The  company’s  principle  operations  arise 
from  a contiguous  group  of  23  mineral 
claims  comprising  almost  800  acres  in  the 
province  of  Manitoba.  Extensive  surface 
and  underground  sampling  undertaken  by 
the  company  has  determined  the  existence 
of  some  504,000  tons  of  proven  reserves 
grading  an  average  of  0.403  ounces  of 
gold  per  ton.  The  company  has  secured  a 
“Letter  of  Intent’’  from  a U.S.  capital  firm 
and  is  attempting  to  raise  $1  million  of  equi- 
ty capital  to  continue  the  development  of 
the  mining  operations.  This  will  enable  the 
company  to  expand  its  holdings  and 
increase  its  reserves. 
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Pipeline  Leak  Detection 

wm 

This  Calgary  company  was  incorporated 
in  1993  for  the  purpose  of  applying  new 
technologies  in  the  area  of  pipeline  integri- 
ty management.  The  company  has 
acquired  the  Canadian  rights  to  a reliable, 
cost  effective  pipeline  leak  detection  sys- 
tem. The  system  involves  injecting  a 
patented,  chemical  odorant  into  the 
pipeline,  which  is  then  detectible  at  almost 
immeasurable  levels  at  minute  leak  loca- 
tions by  trained  labrador  dogs.  The  com- 
pany is  soliciting  equity  investment  of  $2 
million  to  enable  the  company  to  purchase 
the  worldwide  technology  license  and 
commercialize  the  product  internationally. 


Oilfield  Monitoring/ 
Control  System 


This  Edmonton  company,  incorporated  in 
1989,  is  in  the  final  development  and  test- 
ing phase  of  an  innovative  oil  well  monitor- 
ing system.  The  system  will  enable  oil  com- 
panies to  electronically  monitor  all  major 
aspects  of  daily  field  operations.  This  will 
lower  production  costs,  prevent  potential 
technical  and  environmental  problems 
before  they  arise  and  increase  technical 
information  on  the  well.  Initial  customer 
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response  has  been  very  positive  and  unit 
sales  are  imminent  onoe  production 
begins.  An  initial  Investment  of  $750,000  is 
required  to  finalize  development  and  begin 
production  and  installation  of  the  system  for 
the  first  customers. 


Incorporated  in  1993,  this  Alberta  compa- 
ny has  developed  and  patented  a highly 
efficient  and  environmentally  superior 
means  of  burning  off  waste  gases  created 
from  oil  and  gas  production.  Described  as 
a portable  flare  pit,  the  company’s  product 
Is  designed  to  replace  conventional  flare 
pits  and  flare  stacks  that  are  fast  becom- 
ing unacceptable  in  terms  of  environmen- 
tal regulations  and  long  term  costs.  To 
date,  in  excess  of  $100,000  has  been 
committed  to  the  project,  and  a further 
$380,000  is  being  sought  to  fully  commer- 
cialize the  venture.  Funds  will  be  directed 
towards  continuing  research  and  develop- 
ment, testing,  marketing  and  general  oper- 
ating expenses. 


Incorporated  in  1994,  this  Lethbridge  com- 
pany manufactures  and  markets  a new, 
cost  effective  natural  gas  filter  system  which 
removes  liquids  and  other  impurities  from 
natural  gas  In  an  environmentally-friendly 
manner.  The  product  is  presently  patent- 
ed in  Canada  and  the  company  intends  to 
file  patent  applications  In  the  U.S.  and 
worldwide  in  1995.  The  company  is  cur- 
rently in  its  start-up  phase  and  is  seeking 
equity  investment  of  $540,000  from  both 
participating  and  non-participating 
investors.  Funds  will  be  used  for  invento- 
ry, production  development,  advertising, 
marketing  and  working  capital.  Estimated 
sales  for  1995,  pending  capitalization,  are 
$8  million. 


Incorporated  in  1986,  this  Edmonton 
company  has  acquired  two  mining  prop- 
erties in  Northern  Canada  for  develop- 
ment purposes.  Extensive  preliminary 
exploration  has  been  completed  on  both 
of  these  properties.  Early  Indications  sug- 
gests that  both  properties  may  hold  min- 
eral reserves  which  have  good  potential. 
The  company  feels  that  upon  completion 
of  drilling  programs,  a feasibility  study 
and  development,  both  of  the  properties 
will  be  able  to  produce  an  attractive  profit 
at  the  current  international  prices  for  the 
metals.  The  company  is  seeking 
$750,000  to  continue  exploration  (chiefly 
drilling)  and  to  cover  related  corporate 
expenses,  not  past  debts.  Joint  venture 
participation  is  preferred. 


Mining  and 
Oilfield  Products 


This  Calgary  business  was  formed  in  1993 
to  manufacture  and  supply  mining  and  oil- 
field products  to  the  North  American  and 
world  markets.  The  product  lines  will  con- 
sist of  high  quality  rock  bits  and  related 
products  for  mining  and  oilfield  applica- 
tions. The  new  company  brings  together 
technical  and  Industry  expertise  through 
the  alliance  of  several  professionals  who 
were  formerly  part  of  an  established  firm 
that  has  ceased  its  manufacturing  opera- 
tions. The  company  is  seeking  an  equity 
investment  of  $600,000  to  complete 
financing  requirements  for  launching  the 
business. 


1318 


Gas  Flow  Instrumentation 


Incorporated  in  1987,  this  Calgary  compa- 
ny is  fast  becoming  a leader  in  gas  flow 
measurement  and  instrument  accuracy 
testing  technology.  The  company  devel- 
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ops,  manufactures  and  markets  measur- 
ing apparatus  and  test  equipment  used  for 
verification  and  reverification  of  gas 
meters,  to  meet  the  needs  of  gas  utilities 
and  gas  transmission  companies  in 
Canada  and  the  U.S.  The  company  is  cur- 
rently seeking  equity  investment  in  the 
amount  of  $250,000  to  manufacture  and 
market  its  gas  flow  volume  integrator  and 
its  patented  PC  based  instrument  calibrat- 
ing system. 


Petroleum  Assets 
Management  System 


This  Calgary  company  provides  integrated 
and  easy-to-use  computer  software  prod- 
ucts to  the  global  energy  market.  The 
company’s  objective  is  to  become  the 
leading  supplier  of  petroleum  resource 
assets  management  software  for  geology, 
petrophysics,  reservoir  engineering,  and 
production  engineering  and  accounting. 
To  date,  over  $3.5  million  in  research  and 
development  has  produced  27  individual 
software  products.  The  company  requires 
equity  of  $750,000  to  complete  the  devel- 
opment and  to  accelerate  the  marketing 
and  sales  program. 


10961  Oil  and  Gas 

Dehydration  Equipment 


Incorporated  in  1993,  this  Calgary  compa- 
ny designs,  develops,  and  markets  quality 
production  equipment  for  the  oil  and  gas 
industries.  Its  crude  oil  dehydration 
process  cost  effectively  separates  water 
from  oil  using  the  company’s  patentable 
technology.  A glycol  dehydration  absorp- 
tion process  is  also  being  introduced  in 
the  natural  gas  industry.  The  products  will 
be  targeted  at  western  Canadian  produc- 
ers. Equity  of  $500,000  is  being  sought  to 
complete  development  of  the  company’s 
product  line,  purchase  equipment,  and 
provide  working  capital. 


RECREATION/TOURISM/ 

ENTERTAINMENT 
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Hotel  Accommodation 


This  new  Alberta-based  company  was 
incorporated  in  1994  to  develop  and 
operate  a full-service  hotel  in  a growing 
community  in  north-central  Alberta.  The 
proponents’  plan  is  to  build  a full-service 
hotel  in  two  phases.  Phase  One  will  con- 
sist of  45  upper  standard  rooms  and  five 
suites;  a fitness  facility  and  sauna;  a 40 
seat  restaurant  and  meeting/conference 
facilities.  The  region  where  the  hotel  is  to 
be  built  has  experienced  significant  eco- 
nomic growth  in  recent  years  and  this 
trend  is  expected  to  continue.  The  com- 
pany is  seeking  investment  of  $2.1  million 
to  complete  the  financing  package  for  this 
project. 


Interactive  Playing 
System 


This  Edmonton  company  has  developed  a 
modular,  three-dimensional  playing  system 
for  children.  This  interactive  system  is 
based  on  cubic  modules  45  cm  wide  by 
50  cm  tall.  Each  module  has  an  open  sup- 
porting frame,  a removable  lower  shelf  and 
a reversible  top.  The  modular  tops  flip  eas- 
ily and  may  be  fluidly  integrated  with  each 
other.  All  tops  have  unique  themes,  names 
and  features  to  spark  the  imagination  of 
children  3 years  of  age  and  older.  The  flex- 
ibility and  size  of  the  modules  make  them 
ideally  suited  for  small  apartments  or  large 
child  care  facilities.  The  company  is  seek- 
ing equity  of  $1,175  million  to  be  used  for 
product  design  and  prototype  develop- 
ment, market  testing,  production  tooling, 
promotion  as  well  as  for  distribution  and 
sales. 
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Recreation/Tourism 
Vacation  Rental  Trailers 


V 


This  Calgary  based  company,  incorporated 
in  1994,  proposes  to  provide  self-guided. 
North  Amerioan  packaged  tours  directed 
primarily  at  the  German  market.  This  con- 
cept is  based  on  self-drive  tours  with 
accommodation  being  provided  within  a 
cirouit  of  eoonomical  and  luxurious  holiday 
trailers  which  would  be  permanently  estab- 
lished In  seleoted  resorts  and  oampgrounds. 
The  oompany  has  established  an  agreement 
with  a U.S.  based  trailer  manufacturer  to 
produoe  and  deliver  holiday  trailer  units.  The 
company  is  seeking  $1.32  million  to 
purohase  70  trailer  units  and  to  bring  the 
oompany  into  full  operation. 


This  Calgary  based  oompany  was  formed 
in  1992  to  provide  consulting  servioes  to 
the  hospitality  industry  in  Western  Canada. 
Over  the  past  three  years,  the  oompany 
has  successfully  converted  some  20  Inde- 
pendent motel  and  hotel  properties  in 
Alberta  and  British  Columbia  to  franohised 
operations.  Some  20  motel  sites  have  been 
identified  by  the  company  in  Alberta.  For 
eaoh  location,  the  company  plans  to  build  a 
fixed  prioe  turnkey  motel  designed  speoifi- 
oally  for  eaoh  looation.  The  company  will 
also  provide  a turnkey  restaurant  and  gas 
bar  for  these  looations  if  required.  The 
oompany  is  presently  seeking  equity  capi- 
tal of  $1  million.  Equity  would  be  used  to 
open  the  first  motel  in  1995  and  to  assist 
with  the  aoquisition  of  several  existing 
properties  whioh  the  company  feels  may  be 
acquired  at  below  market  value. 


Specialty  Cruise  Agency 


This  Edmonton  oompany  designs  and  mar- 
kets speoialty  cruise  holidays  on  a wholesale 


basis  to  retail  travel  agents.  Incorporated  in 
1981,  the  company  is  presently  looking  at  a 
new  oonoept  to  increase  its  activity  in  the 
slower  summer  months,  specifioally  barge 
oruises  on  Alberta  rivers,  similar  to  canal 
cruises  available  in  England  and  France.  In 
order  to  pursue  various  expansion  opportu- 
nities within  the  Canadian  tourism  market- 
plaoe,  the  company  is  seeking  equity  invest- 
ment of  up  to  $1  million.  These  funds  will  be 
used  for  site  and  marina  development  (and 
related  amenities).  The  oompany  is  also 
looking  for  individual  investors  to  purohase 
the  vessels,  which  the  company  would  then 
manage  and  operate.  Funds  would  be 
further  allocated  towards  market  research, 
development  and  promotion. 


jj^ 


Indoor/Outdoor 
Recreational  Park 


Inoorporated  in  1993,  this  Edmonton  compa- 
ny has  been  formed  to  develop  and  operate 
a year-round,  indoor/outdoor  reoreational 
park  in  the  south  end  of  the  city.  The  compa- 
ny will  offer  a wider  variety  of  attraotions  at  a 
single  location  than  any  other  facility  in  the 
area,  promoting  family  entertainment  at  an 
affordable  price.  The  proposed  faoilities 
inolude  a miniature  race  track,  miniature 
golf,  skateboard  bowl,  rodeo,  paintball  area, 
oamping  faoilities  and  more.  The  oompany 
is  attempting  to  raise  $1 .5  million  in  equity  to 
help  finance  the  venture. 


\ NEW  / 


This  Edmonton  based  company  was  inoor- 
porated in  1995  for  the  purpose  of  providing 
amusement  simulator  adventure  rides  with 
Alberta  built  entertainment  simulators: 
speoifioaily  15  seat,  seif  contained  robotic  - 
cinematic  amusement  simulators.  The  com- 
pany proposes  to  initially  operate  a simula- 
tor at  the  University  of  Alberta  oampus  dur- 
ing the  peak  academic  months  and  in  the 
off  months,  service  various  trade  shows. 


Entertainment  Simulator 
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fairs,  exhibitions  and  major  tourist  attrac- 
tions. A second  simulator  is  proposed  for 
one  of  Alberta’s  largest  shopping  malls.  The 
company  requires  equity  investment  of  a 
minimum  of  $250,000  to  contribute  towards 
the  purchase  of  one  the  first  simulator,  film 
and  for  tenant  improvements.  Maximum 
investment  of  $1  million  will  contribute 
towards  the  purchase  of  two  simulators, 
films  and  special  effects  in  addition  to  the 
tenant  improvements. 


Evening 

Entertainment  Tours 


This  Edmonton  company,  incorporated  in 
1990,  provides  a unique  new  product  in  the 
entertainment  and  tourism  industry.  The 
company  operates  British  double-decker 
bus  charters  which  provide  comedy,  music 
and  improvisational  skits  delivered  by 
professional  tour  guides,  who  entertain  cus- 
tomers between  venues  during  city  tours. 
The  popularity  of  the  product  continues  to 
experience  good  growth  and  the  company 
has  identified  numerous  opportunities  to 
expand  the  service  to  meet  demand  in  major 
international  cities.  Investments  of  $300,000 
or  more,  depending  on  the  size  of  the  city, 
are  required.  The  company  will  also  enter- 
tain offers  of  joint  ventures  or  partnerships 
with  investors. 


Motorsport  Racing 
Facility 


Incorporated  in  1990,  this  Edmonton  compa- 
ny has  constructed  an  international  scale 
motorsports  complex  on  land  next  to  the 
Edmonton  International  Airport.  At  present, 
the  site  contains  two  primary  venues:  a 3/8 
mile,  high-banked  clay  oval  with  grandstand 
seating  for  5,000  spectators;  and  an  engi- 
neer designed  1/4  mile  dragstrip  with  spec- 
tator seating  for  approximately  6,000.  The 
company  has  prepared  an  investment  pack- 
age for  $750,000  which  is  required  to 
complete  the  roadcourse  improvements. 


The  company  is  also  seeking  investors  inter- 
ested in  a large  share  of  the  ownership  and 
involvement  in  management.  The  size  and 
scope  of  the  investment  is  negotiable. 


14011  Children’s 

Entertainment  Center 


This  Edmonton  based  business  is  in  the 
process  of  developing  a children’s  entertain- 
ment centre  in  northeast  Edmonton.  The 
centre  will  provide  not  only  a play  centre  but 
will  feature  moms/tots’  fitness  programs, 
summer  day  camps,  interactive  skill  games, 
special  and  family  events  in  addition  to  group 
parties.  The  business  is  seeking  $400,000  in 
equity  capital  for  the  purchase  of  the  perma- 
nent play  structures  for  the  facility. 


\ NEW  / 
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Simulation  Theatre 


This  Edmonton  company,  incorporated 
in  1994,  operates  a simulation  theatre 
designed  to  provide  riders  with  a totally  safe 
“thrill”.  The  ride  is  an  advanced  motion  simu- 
lation theatre  system  featuring  computer 
controlled,  hydraulically  actuated  seats  that 
move  with  the  action  on  the  screen.  Phase  I 
of  the  marketing  program,  completed  in 
December,  entailed  gaining  consumer 
awareness  of  the  product.  Phase  II  which 
commenced  in  January  1995,  entails  physi- 
cally attracting  the  consumer  to  purchase  a 
ticket.  Success  with  Phase  II  will  yield  a 
significant  return  on  invested  funds. 
Projected  revenues  for  1995  are  over  $1  mil- 
lion. The  company  is  seeking  an  investor  to 
assist  them  in  implementing  Phase  II.  A 20 
percent  equity  position  is  available  for  a 
$200,000  investment. 


Banff-Canmore  Tourism 
Attractions  and  Services 


This  Canmore  company,  incorporated  in 
1981,  is  adjacent  to  Banff  National  Park, 
visited  by  over  four  million  tourists  annual- 
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ly.  Two  new  landmark  tourism  facilities, 
helicopter  transportation,  and  related  soft 
adventure  activities  create  lifetime  memo- 
ries and  the  ultimate  Canadian  Rockies 
experience.  The  company  provides  tour 
and  industrial  charters  to  private  and  gov- 
ernment users.  Expansion  will  include  a 
Mountain  Top  Teahouse,  Helicopter  Theme 
Centre  with  restaurant  and  shops  on  the 
Trans  Canada  Highway.  The  company’s 
partially  sold  equity  offering  totals 
$870,000  with  minimum  investments  of 
$100,000. 


ggi  I 

Guided  Motorcycle  Tours 


Incorporated  in  1990,  this  Calgary  compa- 
ny provides  supported  luxury  motorcycle 
tours  primarily  in  the  Alberta  Rocky 
Mountains  and  British  Columbia.  Tour 
groups  are  escorted  by  experienced 
guides  and  interpreters  for  trips  of  1 to  14 
days  and  experienced  riders  may  travel 
solo.  Clients  are  provided  with  helmet  radio 
receiver  equipment;  accommodation;  sup- 
port vehicles;  luggage  transfers;  and  seat- 
ing for  non-motorcycle  riders.  The  compa- 
ny has  recently  secured  commitments 
from  ten  of  the  top  international 
Japanese/European  tour  wholesalers. 
Equity  of  $500,000  is  required  to  acquire 
additional  capital  equipment. 


Golf  Training  Device 


ment  has  confirmed  that  the  device  is  able 
to  identify  swing  faults  and  aids  greatly  in 
guiding  the  golfer  into  a consistently  good 
swing.  The  company  is  presently  seeking 
equity  capital  of  $300,000  to  be  used  for 
the  manufacture  of  10,000  units  of  the 
company’s  golf  swing  device.  Funds  will 
also  be  allocated  to  the  packaging  and 
documenting  of  the  product  and  the  imple- 
mentation of  the  marketing  plan. 

\UPDATE/ 


This  Calgary  based  company  was  incor- 
porated in  1990  for  the  purpose  of  estab- 
lishing a winter  rodeo  series  in  the  Calgary 
area.  The  company  proposes  to  lease  and 
operate  a rodeo  arena  currently  located  in 
a community  approximately  28  miles  west 
of  Calgary.  The  rodeo  will  operate  for 
approximately  44  days  beginning  in  the 
period  November,  1995  to  May,  1996.  This 
rodeo  will  be  marketed  as  a family  orient- 
ed event  and  will  have  the  six  standard 
rodeo  events  plus  team  roping,  clowns 
and  mutton  busting.  Crowd  participation 
events  will  also  be  included  to  add  to  the 
excitement  and  entertainment  value  of 
these  events.  The  company  is  presently 
seeking  equity  of  $125,000.  These  funds 
will  be  used  to  develop  and  market  this 
proposed  rodeo  and  a portion  will  also  be 
held  as  a purse  guarantee  to  assist  with 
membership  sales. 


Winter  Rodeo  Series 


Incorporated  in  1993,  this  Edmonton  com- 
pany was  formed  specifically  to  develop 
and  market  a unique  golf  skill  training 
device.  The  company’s  product  is  a per- 
sonal neuro-muscular  swing  training 
device.  Through  repeated  usage,  the 
device  builds  the  muscle  memory  neces- 
sary to  consistently  produce  a correct  golf 
swing.  The  device  has  been  extensively 
tested  by  a golf  professional.  This  assess- 


\ NEW  / 

Soft  Adventure 

Tour  Operator 

Incorporated  in  1993,  this  company’s  pur- 
pose is  to  provide  customized  adventure 
holidays  for  overseas  tourists  visiting 
Western  Canada.  Tour  packages  will  con- 
sist of  12  days  of  visiting  various  locations 
between  Calgary  and  Vancouver,  camping 
in  luxurious  motorhomes  and  participating 
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in  a wide  range  of  activities.  In  winter 
months,  the  tours  will  include  skiing  at 
eight  of  Western  Canada’s  world  class  ski 
hills.  The  company  currently  holds  a list  of 
more  than  200  tour  wholesalers  worldwide 
who  have  specifically  requested  the  ser- 
vices being  offered.  The  company  is  seek- 
ing $100,000  in  equity  financing  for  the 
start-up  costs  of  the  business  and  for 
acquiring  the  necessary  equipment  to  con- 
duct the  tours.  Pending  capitalization,  the 
estimated  revenues  for  1995  are  in  excess 
of  $1  million. 


Golf  Practice  and 
Training  Aid 


This  Calgary  company,  incorporated  in 
1991,  is  set  to  begin  production  of  a new 
golf  training  aid.  The  product  lays  on  the 
ground  to  provide  a visual  reference  to  the 
golfer  and  helps  improve  various  aspects 
of  technique,  such  as:  alignment,  ball 
placement,  club  positions,  distance  from 
the  ball,  evaluation  of  swing  and  putting 
strokes.  The  product  will  appeal  to  all  seg- 
ments of  the  golfing  market  interested  in 
improving  their  game.  Equity  of  $170,000 
is  required  to  commence  production  and  a 
20  percent  interest  is  being  offered. 


VUPDATE/ 


Entertainment/Music 
Recording  Studio 


Established  in  1990,  this  Edmonton  com- 
pany has  created  its  own  recording  label 
for  production  and  marketing  of 
music/audio  products.  The  company  is 
presently  the  only  operation  in  Alberta 
that  can  offer  a complete  service  from  ini- 
tial recording  to  manufactured  product  to 
marketing  and  distribution.  To  date,  most 
of  the  company's  activity  has  been  pro- 
vided to  independent  artists  on  a whole- 
sale basis,  however  the  company  is  repo- 
sitioning itself  to  focus  on  its  own  label 


production  and  marketing.  In  order  to  pur- 
sue this  strategy,  the  company  requires  a 
cash  injection  of  up  to  $200,000  in  the 
form  of  equity  or  debt  or  some  combina- 
tion of  the  two. 


Theme  Restaurant  and 
Amusement  Centre 


Incorporated  in  1994,  this  Alberta  compa- 
ny is  proposing  to  develop  a theme  restau- 
rant and  activity/amusement  centre  in  a 
north/central  Alberta  community.  This 
opportunity  is  targeted  at  the  growing  fami- 
ly market  which  is  seeking  a combination 
of  dining  and  entertainment  based  on  fami- 
ly oriented  games  and  activities.  The  com- 
pany requires  $350,000  in  equity  to  devel- 
op the  facility,  prepare  a comprehensive 
marketing  program  and  establish  an  oper- 
ating capital  base. 


\ NEW  / 


Import/Export  Marketing 


This  Edmonton  company  is  an 
import/export  marketing  enterprise  which 
conducts  business  with  Southeast  Asia, 
Mexico  and  North  Africa.  The  company’s 
efforts  are  currently  focussed  on  the  mar- 
keting and  distribution  of  a weighted 
device  for  attachment  to  the  shafts  of 
sports  implements  such  as  ice  hockey 
sticks  and  tennis  racquets.  This  device 
serves  to  enhance  the  strength  and 
endurance  in  particular  sports  through  the 
principal  of  muscle  memory.  The  product 
has  been  extensively  tested  with  a number 
of  key  potential  user  groups  and  has 
received  a positive  response.  The  compa- 
ny is  presently  seeking  equity  capital  of 
$250,000.  These  funds  will  be  used  for  the 
design,  development  and  implementation 
of  a comprehensive  marketing  and  promo- 
tion campaign. 


1400 
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This  Edmonton  company,  incorporated  in 
1994,  operates  a simulation  theater 
designed  to  provide  riders  of  all  ages  with 
a totally  safe  “thrill.”  The  ride  is  an 
advanced  motion  simulation  theater  sys- 
tem featuring  computer  controlled, 
hydraulically  actuated  seats  that  move  with 
the  action  on  the  screen.  Phase  I of  the 
marketing  program,  which  was  completed 
in  December,  entailed  gaining  consumer 
awareness  of  the  product.  Phase  II  which 
commenced  in  January  1995,  entails  phys- 
ically attracting  the  consumer  to  purchase 
a ticket.  Success  with  Phase  II  will  yield  a 
significant  return  on  invested  funds. 
Projected  revenues  for  1995  are  over  $1 
million.  The  company  is  seeking  an  equity 
investor  to  assist  them  in  implementing 
Phase  II  of  its  marketing  program.  A 20 
percent  equity  position  is  available  for  a 
$200,000  investment. 


RETAiL/WHOLESALE 


Licorice  Flavoured 
Soft  Drink 


This  Edmonton  company,  incorporated  in 
1992,  has  recently  completed  the  introduc- 
tion of  a new  line  of  soft  drink  flavours.  The 
carbonated  beverages  are  licorice 
flavoured  and  have  been  test  marketed  in 
Western  Canada.  The  company  is  now 
ready  to  expand  to  the  rest  of  Canada  and 
then  into  the  U.S.  The  product  will  be  able 
to  create  a lucrative  niche  for  itself  within 
the  North  American  soft  drink  marketplace. 
An  equity  investment  of  $1.5  million  is 
required  to  expand  the  marketing  cam- 
paign and  increase  manufacturing  and 
production  facilities  for  the  product. 


\ UPDATE/ 


Incorporated  in  1984,  this  Calgary  compa- 
ny has  established  itself  as  the  largest 
independently  owned  golf  retailer  in 
Western  Canada.  To  maintain  its  competi- 
tive advantage,  it  provides  a wider  selec- 
tion of  product  than  competitors  and  offers 
seasonable  prices  with  superior  service. 
The  company  is  profitable  and  annual 
sales  in  1994  were  $4.37  million.  Five  of 
the  six  company  managers  have  been  with 
the  firm  since  its  inception.  An  investment 
of  $1  million  is  being  sought  in  order  to 
pursue  future  expansion  plans.  Half  of  the 
funds  are  sought  as  equity  in  exchange  for 
a 49  percent  interest. 


This  Calgary-based  company  is  the 
Canadian  franchisee  of  a popular  U.S. 
family-oriented  restaurant  and  entertainment 
chain.  The  company’s  objective  is  to 
improve  the  family  outing  by  combining  an 
economical  and  popular  dining  choice 
(predominately  pizza)  with  a variety  of  enter- 
tainment features  including  live  costumed 
characters,  innovative  puppetry  and 
contemporary  games  and  rides.  With  three 
restaurant  and  entertainment  centres  in 
Calgary,  Edmonton  and  Winnipeg,  the  com- 
pany is  presently  seeking  between  $500,000 
and  $2  million  in  equity  capital  to  enable  it  to 
expand  its  locations  across  Canada. 


Inoorporated  in  1993,  this  Calgary  based, 
privately  held  company  retails  and  whole- 
sales battery  produets.  It  is  a specialty 
store  providing  battery  produets  to  both 
the  retail  and  industrial  eonsumer.  At  pre- 
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Battery  Products 
and  Accessories 
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Family  Restaurant 
and  Entertainment  Chain 
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Retail  Golf  Chain 
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sent,  the  company  employs  ten  and  its  rev- 
enues for  1994  were  $534,278.  Based  on 
the  suocess  of  the  first  store,  management 
recently  opened  another  which  should 
generate  $500,000  in  its  first  year.  The 
company  is  seeking  $1  million  in  equity, 
from  non-participating  investors  in  return 
for  40  percent  equity,  to  open  48  new  fran- 
chise stores  throughout  Canada  and  in  the 
state  of  Washington.  Theses  funds  will  be 
used  to  develop  the  “franchise  system” 
and  for  the  hiring  of  personnel  with  exten- 
sive franchise  and  distribution  expertise. 


incorporated  in  1989,  this  Calgary  compa- 
ny originally  manufaotured  and  distributed 
custom  design  logo  watohes  and  straps.  It 
has  now  expanded  into  the  custom  design 
of  corporate  logos,  photos,  and  engrav- 
ings, as  well  as  the  production  of  stuffed 
toys  with  personalized  messages  and 
greetings.  To  date  most  sales  have  been  in 
Alberta,  but  orders  have  been  filled  from 
Ontario,  British  Columbia,  and  New 
Brunswick,  as  well  as  Germany,  Korea, 
Indonesia,  and  the  U.S.  The  company  is 
seeking  $250,000  to  further  expand  its 
markets  and  minimum  investments  of 
$100,000  will  be  oonsidered  from  active  or 
passive  investors. 


Established  Family 
Restaurant  Chain 


This  Calgary  family  restaurant  chain  was 
established  in  1977  and  began  franchising 
in  1986.  It  offers  a varied  menu  at  over  30 
locations  across  Western  Canada  with 
some  operations  including  convenience 
stores  and  gas  bars.  It  enjoys  an  excellent 
reputation  for  quality  service  at  competitive 
prices.  Full  support  and  training  is  offered 
to  franchised  outlets  and  management 
contracts  are  available  for  investor-owners. 


Equity  of  $650,000  is  being  sought  for 
expansion  of  operations.  Minimum  invest- 
ments of  $250,000  are  required  for  turnkey 
franchised  outlets. 


\ UPDATE/ 


Established  in  1976,  this  Edmonton  compa- 
ny represents  Western  Canada’s  largest 
and  fastest  growing  family  music  store 
chain.  With  careful  planning,  the  company 
has  expanded  to  include  ten  retail  outlets, 
two  commercial  karaoke  divisions 
and  three  music  education  centres.  The 
company  has  also  established  a consumer 
finaneing  arm  to  assist  customers  with 
major  purchases.  Operating  in  Alberta, 
Saskatchewan  and  Los  Angeles,  California, 
the  company  is  now  expanding  by  way  of 
independent  agents  into  smaller  markets. 
An  investment  of  $200,000,  raised  through 
a series  of  short  term  debt  vehicles,  will 
enable  the  company  to  maximize  returns  by 
taking  advantage  of  supplier  discounts. 


1093 


Retail  Music  Chain 


12741  Bottled  Natural 

Spring  Water 


Incorporated  in  1989,  this  Calgary  compa- 
ny is  in  the  business  of  bottling  pure  spring 
water  for  sale  throughout  Canada  and  the 
U.S.  The  company  entered  the  bottling 
business  when  it  decided  to  tap  a pure 
water  reservoir  on  its  British  Columbia 
land,  and  soon  after,  linked  up  with  a U.S. 
partner  to  establish  a bottling  plant  and 
water  source  in  California.  The  company  is 
now  seeking  $3.5  million  (U.S.)  in  equity 
financing  to  enable  it  to  acquire  a 60  per- 
cent controlling  interest  in  the  joint  venture 
company  created  by  the  partnership.  The 
company  is  also  seeking  a further 
$250,000  to  enable  it  to  purchase  a high 
profile  U.S.  bottled  beverage  company, 
enabling  the  company  to  produce  under 
its  popular,  established  brand  name. 


43 


Successful  Restaurant 
Expansion 


This  popular,  contemporary  dining  establish- 
ment first  opened  in  Calgary  in  1981. 
Situated  in  a busy,  central  location,  the 
original  outlet  is  a casual  cafe  and  lounge 
offering  a multi-ethnic  menu,  priced  under 
$9.95.  The  company  now  plans  to  expand  to 
include  a second  location  in  Lethbridge, 
Alberta.  The  new  location  will  incorporate  the 
company’s  dynamic,  value-oriented  philoso- 
phy, with  modifications  to  accommodate  a 
western  saloon-cafe  theme.  The  company  is 
seeking  an  investment  partner  or  partners  to 
contribute  $500,000  towards  the  develop- 
ment of  the  new  cafe  and  lounge,  for  which 
management  is  prepared  to  offer  up  to  50 
percent  equity. 


Founded  in  1979,  this  Edmonton  based 
company  is  a successful  publisher  and  mar- 
keter of  books  in  both  the  trade  and  educa- 
tional fields  and  is  a major  supplier  of 
textbooks  to  schools  and  departments  of 
education  across  Canada.  The  company 
has  developed  a reputation  for  producing 
high  quality,  visually  stimulating,  reasonable 
priced  resources,  designed  to  meet  specific 
curricular  needs.  Equity  of  $300,000  is 
required  to  expand  the  company’s  produc- 
tion facilities  and  to  restructure  its  finances. 


Interactive 
Wine-Tasting  Video 


Incorporated  in  1985,  this  Edmonton  com- 
pany is  a highly  successful  film  and  video 
production  company  that  has  received  over 
35  awards  for  its  works.  One  area  of  the 
company  has  developed  the  concept  for  a 
humorous,  yet  informative  and  interactive 
video  on  various  wines.  The  video,  which 
will  be  marketed  along  with  sample  bottles 


of  wine,  combines  on-site  visuals  and  an 
entertaining  celebrity  host  describing  the 
wine  and  its  history.  The  company  is  seek- 
ing equity  of  $640,000  to  capitalize  on  this 
venture.  The  funds  will  be  used  for  the 
production,  duplication,  packaging  and 
marketing  of  this  unique  interactive, 
wine-tasting  package. 


Revolutionary 
Bedding  Products 


This  Calgary  company  was  incorporated  in 
1991  to  introduce  new,  high-end  bedding 
products  to  the  North  American  market. 
Accepted  and  proven  design  innovations 
from  Germany,  Australia,  New  Zealand  and 
Japan  have  been  incorporated  into  a new 
line  of  beds  unlike  any  other  in  terms  of 
health  and  comfort.  The  company  is  seeking 
private  capital  in  the  amount  of  $375,000  to 
finance  the  launch  of  its  revolutionary  bed- 
ding system. 
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Clothing  Manufacturer 

wm 

This  Calgary  company  manufactures  and 
distributes  women’s  wear  through  a direct 
sales  network  across  Canada.  The  business 
has  undergone  a major  restructuring  in  the 
past  year  and  is  now  working  on  an  aggres- 
sive expansion  plan  over  the  next  two  years. 
Sales  have  increased  approximately  30 
percent  over  the  last  two  years.  Equity  of  up 
to  $250,000  is  being  sought  to  provide  ade- 
quate working  capital  to  support  future 
growth.  Preference  will  be  given  to  an  active 
investor  with  a strong  financial  background. 


This  family-owned  Edmonton  company, 
incorporated  in  1976,  is  in  the  process  of 
re-establishing  its  import  operations  which 
specialize  in  exclusive  European  and 
Asian  goods.  As  a result  of  research  and 
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extensive  import  contacts,  the  company 
has  assembled  a package  of  products 
with  strong  appeal  in  the  Canadian  mar- 
ket. The  company’s  first  product,  a 
retractable  mobile  cord  will  be  introduced 
in  the  fall  of  1995.  It  is  used  like  an  ordi- 
nary block  heater  cord  for  plugging  in 
motor  vehicles  during  cold  weather.  The 
advantage  of  this  product  is  its  retractable 
feature  which  keeps  unsightly  and  dan- 
gerous cords  from  being  hung  around  a 
vehicle.  The  company  is  seeking  invest- 
ment capital  in  the  amount  of  $100,000  to 
cover  product  development,  ordering  and 
manufacturing  costs. 


Incorporated  in  1992,  this  Edmonton  based 
company  was  formed  to  manufacture  and 
distribute  environmentally  friendly  consumer 
products.  Following  three  years  of  research 
and  development,  the  company  is  now 
ready  to  launch  its  first  product:  a 100 
percent  pure  and  natural  deodorant  made 
from  a safe  and  proven  mineral  salt  base. 
The  company  requires  investment  capital  in 
the  amount  of  $350,000  to  establish  the 
production,  packaging  and  administration 
processes  required  to  commercialize  the 
product  within  Alberta. 
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Peace  Promotion  Clothing 


Incorporated  in  1994,  this  Edmonton  busi- 
ness was  formed  for  the  purpose  of  raising 
awareness  of  the  need  for  political  and  envi- 
ronmental peace.  The  company  offers  a 
high  quality  line  of  goods,  primarily  clothing, 
that  promote  the  messages  of  world  peace 
and  environmental  consciousness.  A 
portion  of  the  company  profits  will  be  donat- 
ed to  charitable  organizations  whose  focus 
coincides  with  particular  product  lines.  To 
date,  product  lines  have  been  developed, 
and  initial  sales  have  been  very  promising. 


The  principals  are  now  seeking  start-up 
capital  in  the  amount  of  $100,000  required 
to  commence  large  scale  marketing  and 
mass  production. 
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Adaptive  Clothing 

■■ 

Incorporated  in  1994,  this  Edmonton  com- 
pany was  formed  to  introduce  a line  of 
adaptive  clothing  for  long  term  care  indi- 
viduals. The  company  will  address  an 
underserved  market  need  for  affordable, 
quality  clothing  specifically  designed  for 
the  physically  and/or  cognitively  chal- 
lenged. Established  by  a Registered 
Nurse,  the  business  will  also  offer  associat- 
ed health  care  consulting  and  manage- 
ment. The  company  is  seeking  $100,000  in 
equity  capital  to  start-up  and  commercial- 
ize the  business. 
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Illuminated  House 
Numbering 


This  Calgary  giftware  company,  incorporat- 
ed in  1981,  brings  in  exclusive  lines  of 
imported  giftware  and  tableware  products.  It 
is  now  introducing  illuminated  numbers  for 
residential  homes  which  features  rain  tight 
photo  electronic  cells  with  a twin  tube  and 
fluorescent  lamp  that  lights  up  at  dusk  and 
turns  off  at  dawn.  The  company  also  will  be 
expanding  into  customized  graphics  to  allow 
for  unique  designs,  colours,  and  sizes  of 
signage.  Equity  of  $200,000  is  being  sought 
to  complete  the  product  launch. 


SERVICE 

\ NEW  / 


This  Edmonton  company  is  looking  to 
develop  a 125  all-suite  hotel  close  to  the 
West  Edmonton  Mall.  The  company  plans 
on  building  the  Edmonton  hotel  after  its 
successful  hotel  in  downtown  London, 


1449 


Hotel  Development  in 
West  Edmonton 
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\ UPDATE/ 
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\ NEW  / 
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Ontario.  Each  suite  will  have  a kitchenette 
and  separate  sleeping  and  living  areas, 
which  could  easily  and  affordably  accom- 
modate a family  of  four.  Out-of-town  fami- 
lies visiting  the  mall  will  be  the  main  target 
for  the  hotel.  The  company  has  already 
chosen  a site  in  west  Edmonton  and  is 
looking  for  $8  million  to  buy  the  land  and 
build  and  furnish  the  hotel;  the  $8  million 
could  be  taken  on  as  debt  and  repaid  over 
5 years  at  8 percent  per  annum. 


Oil  and  Gas  Project 
Opportunity  Tracking  System 


This  company  was  established  in  July  1994 
to  meet  the  opportunity  sourcing  and  track- 
ing information  needs  of  the  oil  and  gas 
industry  in  Alberta.  The  company  produces 
monthly  and  quarterly,  a convenient, 
up-to-date  report  of  projects  and  associated 
key  contacts.  The  company  already  has 
over  70  paid  subscribers.  $100,000  is 
being  sought  for  additional  staffing,  for  an 
expanding  marketing  campaign,  including 
the  accessing  of  an  international  market 
through  Internet. 


Management 
Development  Services 


This  Calgary  based  company  has  branch 
offices  in  both  Red  Deer  and  Edmonton.  It 
was  founded  in  1992  to  profitably  develop 
and  market  a uniquely,  high  value,  adult 
learning  tool.  The  learning  tool  is  a struc- 
tured system  designed  to  assist  companies 
in  reducing  waste,  improving  business  and 
increasing  productivity  by  focusing  on  the 
people:  management,  employees,  and  cus- 
tomers. Its  unique  focus  draws  on  existing 
skills  of  the  participants  and  adapts  those 
skills  to  current  situations  in  the  workplace. 
The  company  is  seeking  an  equity  invest- 
ment of  $1,325  million  phased  in  over  the 
next  two  years  to  speed  market  develop- 
ment in  Canada,  principally  in  Ontario, 
British  Columbia,  and  in  the  U.S. 


Interactive  Forest 
Fire  Training  Simulator 


Established  in  1993,  this  Alberta  company 
has  acquired  the  worldwide  marketing 
rights  to  an  innovative  simulator  package 
created  to  provide  an  interactive, 
team-based  alternative  for  forest  fire  train- 
ing. Utilizing  commercially  available 
multi-media  technologies  and  custom 
developed  software  and  hardware,  the 
product  is  capable  of  simulating  a multi- 
tude of  forest  fire  scenarios.  The  company 
plans  to  move  quickly  to  maximize  sales  of 
its  current  product  to  the  global 
forest  fire  industry,  and  is  seeking 
$200,000  to  pursue  marketing  activities. 


This  Edmonton  based  company  was 
established  in  1994  for  the  sale  of  franchis- 
es and  the  operating  of  a retail  operation  in 
the  postal  and  business  service  sector. 
The  retail  operations  provide  business  and 
consumer  clients  with  private  mail  boxes, 
fax  and  postal  service,  courier  service, 
packaging,  photocopying  and  secretarial 
services.  The  company  is  seeking 
$252,500  in  equity  capital  in  order  to 
obtain  the  master  license  agreement  from 
the  parent  organization  in  the  U.S.  after 
which,  the  company  will  open  and  operate 
one  retail  operation  in  south  Edmonton  and 
begin  to  pursue  additional  locations  and 
potential  franchisees. 


This  company,  located  in  Athabasca,  has 
been  providing  air  and  ground  ambulance, 
paramedic  and  basic  life  support  level 
services  to  the  community  and  surrounding 
areas.  The  company  is  seeking  to  expand 
its  service  capabilities  by  purchasing  the 
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Postal  and  Business 
Service  - Master  License 


Emergency  Services 
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ambulance  and  emergency  medical  ser- 
vices offered  in  two  neighbouring  commu- 
nities to  a paramedic  level.  To  facilitate  this 
proposed  expansion,  the  company  is 
seeking  equity  investment  of  $250,000  to 
assist  with  the  purchase  of  the  existing 
contracts  for  the  provision  of  these  medical 
services. 


Specialty  Beer  Club 


Currently  in  its  start-up  phase,  this 
Edmonton  based  business  in  promoting 
a beer  club  in  Japan.  The  company  will 
deliver  a wide  variety  of  fresh  and 
unique  beer  tastes  to  its  membership 
once  per  month  either  to  the  home  or  the 
office  of  the  club  member.  Beer  is  by  far 
the  most  popular  alcoholic  beverage  in 
Japan  and  their  beer  consumption  ranks 
fourth  in  the  world.  Consumer  trends 
indicate  that  the  Japanese  are  demand- 
ing variety  in  their  products  and  are 
increasingly  buying  more  import  prod- 
ucts. The  company  is  seeking  $250,000 
in  equity  investment  from  either  partici- 
pating or  non-participating  investors. 
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Tourism  Services 

Incorporated  in  1994,  this  Calgary  corpora- 
tion provides  one-call  “host”  services  for 
any  sized  groups  arriving  in  Calgary  either 
on  business  or  pleasure.  The  company 
specializes  in  servicing  trade  shows  and 
conferences,  utilizing  on-site  information 
booths,  communications,  and  an  on-grow- 
ing database  of  suppliers,  to  offer  and  pro- 
vide “western”  hospitality.  An  equity  invest- 
ment of  $100,000  is  being  sought  to 
ensure  the  initial  growth  of  the  company 
beyond  a two-man  operation  and  to  sup- 
port the  firm  until  revenues  from 
projects-in-hand  come  on  stream.  An 
investor  knowledgeable  of  and  friendly 
to  the  tourism  industry  would  be 
welcomed  to  this  project. 


Public  Educational 
Seminars 


Incorporated  in  1989,  this  Alberta  company 
develops,  distributes  and  delivers  a broad 
spectrum  of  management  consulting  ser- 
vices and  educational  training  seminars. 
The  company  offers  more  than  125  different 
seminars  in  six  categories:  administration, 
communications,  wellness,  management, 
marketing  and  diversity.  Seminars  conduct- 
ed by  the  company  to  date,  have  demon- 
strated its  ability  to  compete  successfully  in 
the  business.  The  company  is  seeking 
equity  capital  of  $105,000  to  expand  its 
public  seminar  business  and  achieve  a 
larger  share  of  an  expanding  national  and 
international  public  seminar  market. 


Educational  Funding 
and  Scholarship  Program 


This  Alberta  company  is  seeking  to  partner 
with  parents,  educators  and  the  business 
community  to  establish  a pool  of  funding 
that  is  intended  to  supplement  volunteer 
driven  funding  raised  to  support  extra-cur- 
ricular activities  in  Alberta’s  education  sys- 
tem. Incorporated  in  1994,  the  company 
proposes  to  establish  an  affinity  credit  card 
system  in  which  a percentage  of  royalties 
from  the  issue  and  use  of  the  card  will  be 
directed  back  to  support  the  education  sys- 
tem in  grades  one  to  twelve.  The  company 
is  currently  seeking  equity  capital  of 
$300,000  to  facilitate  the  start-up  of  the 
business  operations. 


Environmentally-Friendly 
Diaper  Delivery  Service 


This  Edmonton  based  firm  is  a locally 
owned  and  operated  reusable  diaper  ser- 
vice which  has  been  in  the  home  delivery 
business  for  over  40  years.  It  is  Canada's 
first  and  largest  baby  diaper  service  with 
annual  revenues  of  approximately 
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$900,000.  The  firm  also  markets  baby 
products,  provides  a baby  registry  system 
and  has  introduced  a number  of  innova- 
tions into  the  marketplace.  Its  parent  com- 
pany is  interested  in  divesting  itself  of  its 
diaper  service  division.  An  investment  of 
$375,000  purchases  the  firm's  rights  and 
titles,  equipment,  trade  accounts  receiv- 
able and  new  product  inventory.  Interested 
parties  are  required  to  submit  an 
Expression  of  Interest  and  a limited  num- 
ber of  respondents  will  be  allowed  full 
access  to  review  the  firm  with  a view  of 
submitting  an  Offer  to  Purchase. 


Integrated  Document 
Management  System 


This  structural  engineering  company,  incor- 
porated in  1977  in  Edmonton,  offers  a few 
different  services,  including  imaging  and 
document  management  services.  The  com- 
pany is  looking  to  further  these  services, 
supporting  them  with  first  class  research 
and  development  capabilities.  The  compa- 
ny is  seeking  investment  capital  to  com- 
plete its  technical  management  system 
which  will  encompass  both  small  and  large 
format  documents  with  a consistent  graphic 
interface.  The  company  has  recently 
received  funding  from  a joint  federal/provin- 
cial program  that  will  pay  about  40  percent 
of  the  project’s  costs.  An  additional 
$150,000  is  being  sought  from  an  investor 
or  investors  to  assist  in  paying  for  labour, 
materials  and  special  equipment. 


Direct  Marketing  of 
Leisure  Products 


Incorporated  in  1991,  this  Edmonton  com- 
pany operates  as  a direct  marketer  provid- 
ing Canadian  designed  and  manufactured 
goods  to  all  areas  of  North  America, 
Europe  and  the  Pacific  Rim.  Currently,  the 
company’s  two  products  are  a 
multi-faceted  board  game  and  a fishing 
lure  retriever.  An  estimated  $400,000  in 


equity  capital  is  required  by  the  company 
to  undertake  initial  manufacturing  and  mar- 
keting activities. 


This  company,  located  in  Banff,  plans  to 
establish  a radio  broadcasting  station  to 
serve  the  local  market  place.  The 
programming  will  primarily  be  of  a local 
interest,  targeted  at  tourists  and  providing 
local  merchants  with  a daily  media  to 
promote  their  businesses.  The  station  is 
projected  to  be  profitable  by  the  third  year. 
Equity  of  $140,000  is  being  sought  to  pro- 
vide the  company  with  the  necessary  work- 
ing capital. 


Dog  Grooming  School 


This  dog  grooming  business,  established 
in  1986,  is  planning  on  opening  the  first 
full-time  dog  grooming  school  in  Calgary 
in  1995.  Three  professional  groomers  will 
teach  hands-on  techniques,  consistent 
with  the  New  York  School  of  Dog 
Grooming  and  students  will  work  with  live 
dogs.  In  addition,  the  program  will 
acquaint  students  with  the  management 
and  administrative  skills  required  to  oper- 
ate the  business.  Equity  of  $100,000  is 
required  for  working  capital  and  a majority 
interest  is  available. 


12831  Multi-Vehicle 

Surveillance  System 


Incorporated  in  1982,  this  Calgary  compa- 
ny specializes  in  access  control  and  securi- 
ty monitoring.  It  is  currently  developing  a 
multi-vehicle  security  system  for  auto  deal- 
ers using  a proven  cost-effective  technolo- 
gy in  a new  way.  The  product  is  a wireless 
multi-vehicle  surveillance  system,  fully 
transportable,  that  requires  no  special 
installation  application.  The  president  of  the 
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Heavy  Diesel 
Engine  Parts 


company  has  13  years  experience  in  the 
security  industry.  Equity  of  $300,000  is 
being  sought  to  commercialize  the  product 
and  minimum  investments  of  $100,000  will 
be  considered. 
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Bicycle  Maintenance 
Package 


This  Alberta  company,  located  in  Grande 
Prairie,  has  been  formed  to  address  the 
growing  bicycle  industry  by  introducing  a 
comprehensive  maintenance  package  for 
bicycle  owners.  Comprised  of  an  instruc- 
tional video,  bike  repair  stand  and  tool  set, 
the  product  will  enable  consumers  to  take 
care  of  their  own  bicycle  repair  and  mainte- 
nance needs.  The  initial  package  and  sup- 
plementary kits  will  be  marketed  through 
direct  response  advertising  in  print  and 
television  media.  The  company  is  seeking 
start-up  equity  capital  in  the  amount  of 
$122,500  to  finance  the  assembly  and  mar- 
keting of  the  units  in  North  America. 


TRANSPORTATION 


This  Calgary  company  was  incorporated  in 
1991,  to  provide  railcar  refurbishing  ser- 
vices for  large  transportation  companies 
such  as  ACF,  GEON  (formerly  BE 
Goodrich),  Dow  and  Home  Oil.  It  provides 
services  for  the  re-building,  repair  coating, 
and  lining  of  freight  cars.  The  company  has 
already  achieved  profitability  and  now 
wishes  to  expand  its  company  awareness 
in  the  U.S.  and  Canada,  establish  its  repu- 
tation as  a quality  customer  service  orient- 
ed shop,  and  develop  a loyal,  long-term 
customer  base.  The  company  is  seeking 
investment  capital  of  $3  million  to  beoome 
more  competitive  by  reducing  debt. 


Incorporated  in  1983,  this  Lethbridge 
company  began  as  a supplier  of  a broad 
spectrum  of  parts  for  the  heavy  equipment 
industry.  In  1992,  the  company  revamped 
its  product  line  to  focus  exclusively  on 
diesel  engine  parts,  pursuing  a market 
opportunity  arising  from  increased  manu- 
facturer outsourcing.  The  company  is  now 
planning  to  expand  its  distribution  across 
Canada  and  overseas,  capitalizing  on  the 
lack  of  Canadian  based  competition. 
Management  is  seeking  investment  oapital 
in  the  amount  of  $1.5  million  to  finance  the 
expansion,  and  is  prepared  to  offer  up  to 
49  percent  equity  in  the  company  in 
exchange  for  the  funds. 


Western  Canada 
Charter  Airline 


This  company,  based  in  Calgary,  repre- 
sents a new  charter  airline.  The  company 
has  identified  market  and  growth  opportuni- 
ties exist  for  a charter  airline,  based  in 
Western  Canada  to  operate  from  principal 
western  Canadian  cities  to  popular  summer 
and  winter  vacation  destinations  in  the 
southern  U.S.,  Mexico  and  the  Caribbean. 
A well-established  tour  operator  in  Calgary 
has  committed  to  a long-term  contract 
which  gives  the  company  100  percent 
capacity  on  a specific  air  route  over  the 
period  of  the  contract.  The  company  is 
seeking  $6.3  million  in  equity  funding  to 
assist  with  the  associated  operating  costs. 


9 

45 

Charter  Airline 

■Hill 

This  Edmonton  based  company  is  seeking 
to  establish  direct,  same-plane  charter 
airline  service  between  major  Canadian 
cities  and  major  cities  in  Northern  and 
Eastern  Europe.  The  company  proposes  to 
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purchase  wide-bodied  Lockheed  L-1011 
aircrafts  that  would  be  purchased  from  a 
major  airline.  These  aircraft  would  be  uti- 
lized to  transport  both  passengers  and 
freight  between  destinations.  The  company 
is  seeking  $10  million  of  which  $8  million 
would  be  equity  to  be  used  to  commence 
operations. 


This-  Lethbridge  company  is  being  formed 
to  develop  and  to  assemble  luxury  motor- 
coaches.  The  uniquely  designed 
motorhome  shells  will  be  constructed  from 
carbon  fibre  compounds  which  are  five 
times  stronger  and  less  than  half  the  weight 
of  steel.  The  company’s  target  market  is 
high  profile  customers  who  are  looking  for 
luxury  and  prestige,  such  as  large  corpora- 
tions, entertainers,  luxury  tour  operators, 
and  luxury  motorhome  owners.  The  compa- 
ny now  requires  $5  million  in  seed  capital  to 
assemble  and  to  demonstrate  the  proto- 
type in  North  America  and  commence  mar- 
keting and  sales. 
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This  Edmonton  company  was  formed  in 
1984  to  establish  a freight  administration 
system  that  will  cost  efficiently  match  ship- 
pers with  truckers  across  North  America. 
The  company  has  determined  both  market 
and  technical  feasibility  and  the  system 
has  been  developed  to  the  point  of  imple- 
mentation. It  will  operate  on  a computer- 
ized, auction-like  process  where  the  ship- 
per is  assured  the  lowest,  current  rate  for 
his  freight  movement,  and  the  trucker 
accepts  only  loads  that  meet  his  criteria  in 
terms  of  rate  and  destination.  The  compa- 
ny is  seeking  $5  million  in  equity  to  launch 
the  project,  develop  the  operating  software 
and  start  up  20  offices  with  franchised 
business  agents  across  North  America. 


Transport  Administration 


\UPDATE/ 


This  Edmonton  company  is  in  the  fibre- 
glass  reinforced  polyester  (FRP)  products 
industry.  Incorporated  in  1988,  the  com- 
pany is  a manufacturer  and  mould  devel- 
oper, catering  to  the  needs  of  the  “after 
market”  truck  and  auto  accessory  dealers 
and  consumers.  The  company  continues 
to  be  a leader  and  pioneer  in  the  design 
and  manufacturing  of  FRP  accessories 
throughout  Canada  and  the  U.S.  The 
range  of  products  includes  running 
boards,  tonneau  covers  and  "ground 
effects”.  Patents  have  been  secured  on 
all  products  manufactured  and  sold  by 
the  company.  To  capitalize  on  the  com- 
petitive strengths  of  the  company,  an 
investment  of  $500,000  is  required. 
Prospective  partners  should  be  interested 
in  assuming  an  active  role  in  the 
day-to-day  management  and  in  making  a 
long-term  commitment. 


Truck  and  Auto 
Accessory  Manufacturer 


Incorporated  in  1990,  this  Edmonton  com- 
pany has  developed  and  patented  an 
automatic  clutch  system  that  provides 
significant  competitive  advantage  over 
manual  clutch  operation.  Originally  devel- 
oped for  racing  applications,  the  system 
can  enhance  performance  by  eliminating 
one  of  the  manual  operational  control 
functions  and  enabling  the  rider  to  con- 
centrate on  speed  and  efficiency.  The 
system  is  currently  in  use  on  several 
prominent  brands  of  motorcycles,  and  is 
being  adapted  for  use  with  automobiles 
and  trucks.  The  company  is  exploring 
possible  joint  venture  partnerships  to  fur- 
ther develop  the  technology,  and  is 
presently  seeking  $500,000  in  equity 
funding  in  order  to  continue  to  market  the 
product. 
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Sports  Racing  Car 


This  Calgary  based  company  was  formed 
in  1989  to  develop,  manufacture,  and  mar- 
ket a revolutionary  sports  racing  car.  The 
concept  is  patented  and  the  car  meets  all 
regulations  of  the  sports  sanctioning  bod- 
ies in  Canada  and  the  U.S.  This  car’s 
advantages  are:  very  high  performance 
(top  speed  over  150  mph);  ease  of  con- 
struction, repair  and  maintenance;  ease  of 
transportation;  and  very  low  price  in  com- 
parison to  cars  with  similar  performance. 
The  company’s  principals  have  invested 
$250,000  to  date  and  an  additional 
$150,000  is  required  to  initiate  production 
and  marketing. 


Remote-Controlled 
Multi-Task  Vehicle 


This  Calgary  company,  incorporated  in 
1990,  is  engaged  in  designing,  develop- 
ing, manufacturing,  and  marketing 
radio-remote  controlled  vehicles  for  haz- 
ardous environments.  The  product’s  spe- 
cialty attachments  enable  a large  number 
of  tasks  to  be  performed  and  the  line 
includes  a global  positioning  and  naviga- 
tion system  which  enables  the  company  to 
offer  true  “robots”  at  a very  attractive  price. 
All  of  the  company’s  products  are  fully 
developed,  commercially  viable,  and 
extremely  durable.  Equity  of  $600,000  is 
being  sought  for  manufacturing  expansion 
and  increased  marketing. 


\ NEW  / 


This  Edmonton  based  business  group  has 
been  formed  to  provide  affordable  air 
transportation  services  for  companies  and 
corporations  on  a management  contract 
basis.  Services  to  be  provided  by  the  com- 
pany include:  providing  a flight  operations 
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Corporate  Aviation 
Management  Services 


department  dedicated  to  the  travel  require- 
ments of  the  client;  acquire,  operate  and 
maintain  independently,  an  aircraft  capa- 
ble of  meeting  the  client’s  travel  require- 
ments; and  providing  superior  service  with 
respect  to  travel  time,  costs  and  comfort. 
The  company  is  seeking  equity  financing 
of  approximately  $780,000  to  launch  this 
new  venture  and  expects  it  will  take 
approximately  three  months  to  become 
operational. 


Multi-Surface 
Rescue  Vehicle 


This  Calgary  company,  established  in 
1986,  designs  and  manufactures  multi-sur- 
face rescue  vehicles.  The  product  consists 
of  a catamaran  hull  with  inflatable  side 
walls  and  an  enclosed  front  and  back, 
which  remain  in  constant  contact  with  the 
water,  giving  the  craft  great  agility.  The 
structure  has  a puncture  resistant  skin,  a 
200  kilometre  range,  holds  up  to  30  peo- 
ple, and  can  glide  over  water,  ice,  or  snow 
at  speeds  up  to  75  kilometres  per  hour. 
Equity  of  $500,000  is  required  to  commer- 
cialize this  multi-surface  rescue  boat. 


Auto  Fuel/Emission 
Saving  Device 


Established  in  1992,  this  Calgary  based 
company  has  a ten  year  mature  project  in 
auto-emissions  control.  The  device  and 
system  has  given  improved  mileage  and 
reduced  emissions  on  over  500  gasoline 
installations  in  Canada,  U.S.,  Europe,  and 
Mexico.  The  company  is  seeking  new 
equity  investment  of  $250,000  to  complete 
development  of  a diesel  equivalent,  to 
make  refinements  to  the  gasoline  system 
and  to  advance  current  maturing 
market-forays  in  Arizona,  Mexico,  and 
Saskatchewan. 
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ALBERTA  ECONOMIC  D E V E L 0 P M E N T A N D TOURISM’S 
PRESENCE  IN  THE  PROVINCE  AND  AROUND  THE  WORLD 


PROVINCIAL  & NATIONAL 


Edmonton 

4th  Floor  Commerce  Place 
10155-102  Street 
Edmonton,  Alberta 
T5J  4L6 

Telephone:  (403)  422-6236 
Telefax:  (403)422-9127 

Calgary 

Suite  500 

999  - 8 Street  S.W. 

Calgary,  Alberta  T2R  1J5 
Telephone:  (403)  297-6284 
Telefax:  (403)297-6168 

Camrose 

5005  - 49  Street 
Camrose,  Alberta 
T4V  1 N5 

Telephone:  (403)  679-1235 
Telefax:  (403)  679-1250 

Edson 

204  Provincial  Building 
111-54  Street 
Edson,  Alberta 
T7E  1T2 

Telephone:  (403)  723-8229 
Telefax:  (403)  723-8240 


Hong  Kong 

Alberta  House 
Rooms  1003-4 

Tower  Two,  Admiralty  Centre 
Harcourt  Road 
Central,  Hong  Kong 
Telephone:  852-528-4729 
Telefax:  852-529-8115 

Tokyo 

Alberta  House 
Place  Canada,  3rd  Floor 
3-37  Akasaka  7-Chome 
Minato-ku,  Tokyo  107 
Japan 

Telephone:  81-3-3475-1171 
Telefax:  81-3-3470-3939 


Grande  Prairie 

1401  Provincial  Building 
10320-99  Street 
Grande  Prairie,  Alberta 
T8V  6J4 

Telephone:  (403)  538-5230 
Telefax:  (403)538-5332 

Lethbridge 

Bag  3014  817-4  Avenue  S. 
Lethbridge,  Alberta 
T1J  4C7 

Telephone:  (403)  381-5414 
Telefax:  (403)381-5741 

Red  Deer 

305  Provincial  Building 
4920  - 51  Street 
Red  Deer,  Alberta 
T4N  6K8 

Telephone:  (403)  340-5300 
Telefax:  (403)340-5231 

Peace  River 

105  Provincial  Building 
9626  - 96  Avenue 
Peace  River,  Alberta 
T8S  1T4 

Telephone:  (403)  624-6113 
Telefax:  (403)624-6490 


INTERNATIONAL 

Seoul 

Alberta  House 

Suite  303,  The  Westin  Chosun 
Hotel 

87,  Sogong-Dong  Chung-ku 
C.P.J.  Box  4733 
Seoul,  100-070 
Korea 

Telephone:  82-2-773-8961 
Telefax:  82-2-773-8966 

London 

Alberta  House 
1 Mount  Street 
London,  England 
W1Y5AA 

Telephone:  44-71-491-3430 
Telefax:  44-71-629-2296 


Medicine  Hat 

109  Provincial  Building 
346  - 3 Street  S.E. 

Medicine  Hat,  Alberta 
T1A0G7 

Telephone:  (403)  529-3630 
Telefax:  (403)529-3140 

St.  Paul 

412  Provincial  Building 
5025  - 49  Avenue 
St.  Paul,  Alberta 
TOA  3A4 

Telephone:  (403)  645-6358 
Telefax:  (403)645-6241 

Ottawa 

Alberta  Government  Office 
45  O'Connor  Street,  Suite  1810 
World  Exchange  Plaza 
Ottawa,  Ontario 
KIP  1A4 

Telephone:  (613)  237-2615 
Telefax:  (613)563-9934 


New  York 

Alberta  House 
#1502,  450  Park  Avenue 
New  York,  NY 
10020,  U.S.A. 

Telephone:  (212)  759-2222 
Telefax:  (212)  759-3682 

Taipei 

Alberta  Trade  Office  in  Taipei 
13th  Floor,  365  Fu  Hsing  North 
Road 

Taipei,  104 
Taiwan 

Telephone:  (02)  713-7268 
Ext:  220 

Telefax:  (02)  712-7244 
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REGISTRATION/RESPONSE  FORM 


Yes,  I would  like  to  participate  in  the  Investment 
Matching  Service  of  Alberta.  I understand 
that  this  confidential,  professional  service  is  pro- 
vided at  no  cost  to  potential  investors  and  compa- 
nies seeking  investment  capital  or  strategic 
alliances. 

□ Please  add  my  name  to  the  mailing  list  for 
future  volumes  of  the  Investment  Match- 
ing  Service  of  Alberta  Catalogue. 

□ My  company  is  seeking  investment  capital 
and  I would  like  to  be  listed  in  the  next 

Investment  Matching  Service  of 
Alberta  Catalogue. 

J My  company  is  seeking  a strategic  partner 
and  would  like  to  be  registered  with  the 

Investment  Matching  Service  of 
Alberta  Catalogue. 

□ I am  searching  for  qualified  investment 
opportunities  and  would  like  to  be  registered 
with  the  Investment  Matching  Service 
of  Alberta. 


□ I am  interested  in  specific  opportunities  listed 
in  this  Catalogue  as  follows: 

Reference  Number:  Description 


Company  Name:  

Contact  Person  Name: 

Title: 

Address:  


City: 

Province: Postal  Code: 

Telephone  Bus:  Res: 

Facsimile: 


CATALOGUE  RESPONSE  CARD 


Which  section  of  the  Catalogue  do  you  find  the  most  useful? 


□ 

Alberta  Investment  Opportunities 

□ 

Investment  News 

□ 

Strategic  Alliances 

□ 

Alberta  Infrastucture 

□ 

Economic  Indicators 

□ 

Other 

How  could  we  improve: 

» Description  of  Investment  Opportunities? 
» Strategic  Alliances? 

• Alberta  Infrastructure? 

« Investment  News? 

» Economic  Indicators? 

• Other? 


What  additional  types  of  information  would  you  find  useful? 


Other  comments  or  suggestions  are  welcome. 


Mail  or  Fax  this  form  to; 

Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development  & Tourism 
4th  Floor,  Commerce  Place,  10155-  102  Street 
Edmonton,  Alberta,  Canada  T5J  4L6 
Fax:  (403)  422-9127 


